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Aldo Leopold's conception of a land ethic that places value in wilderness is a North 
Amencan idea that has no precise equivalent in Europe. Non-resident European 
landowners in Nova Scotia may have ethics that reflect their heritage. Newspaper reports 
suggest possible prejudices about these non-resident ~hdowners, particularfy those of 
Central European origin, and this study was therefore conducted to survey the land ethics 
and perceptions of a group of these landowners. One speciflc region was selected: 
Lunenburg and Queens Counties (including the Molega Lake area) where there seems to 
be a concentration of landowners fiom Central Europe. 

Two sets of semi-stnictirred interviews were used to obtain qualitative, as  weîl as 
quantitative data In the &st set, real estate agents who specialize in selling property to 
foreign clients were interviewed in an effort to establish possible reasons why their 
clients were interested in purchashg property in Nova Scotia. In addition, they were 
asked to develop a profile of their average foreign client, including a perception of the 
client's land ethics. A second set of interviews was carrieci out with German-speakîng 
landowners who were asked about their motivation for purchasing land in Nova Scotia, 
their plans for their land and especially their land ethic. In part, the quedomaire was 
bas& on Aldo Leopold's iand ethic and aesthetic. 

The resuits indicated that Nova Scotia7s wilderness areas, wildlife and naturd beauty 
were prime attractions to Europeans, since the availability of wilderness properties in 
Central Europe is almost non-existent. Aithough many of these landowners were not 
familiar with the local wildlife, they showed great interest in Iearning about and 
protecting their environment. 

This w e y  showed that more and better idormation is needed with respect to the extent 
and location of non-resident land ownership in Nova Scotia It is recommended that the 
provincial govenunent should take steps to fiil this knowledge gap in order to develop a 
viable database in this province and enable accurate monitoring of this phenornenon. To 
enhance nature conservation in this province, education programs should be designed to 
provide Europeans with pertinent information. These programs might be manageci by a 
land trust, such as the Nova Scotia Nature Trust, 
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Chapter 1: Introduction 

1.1 Rationaie for this Study 

The conservation of biodiversity witbin ecosysterns requires a habitat-based approach 

(Noss and Coopemder, 1994; Sodé, 1991). EstabIishrnent of prottxted areas for this 

purpose is essential (Wilson, 1992; Noss and Coopemder, 1994). In Nova Scotia, the 

landscape has been analyzed and natural regions have been d e k e d  @avis and Brown, 

1996a;b). On the basis ofthis analysis, a systems plan of protected areas on public lands 

has been created and partially implemented (Lyrids and Leduc, 1992; Nova Scotia 

Department of Natural Resources, 1997). However, preventing a deciîne in biodiversity 

cannot be effected wholly through the protection ofpublic crown lands since many 

naturd regions have insuficient crown lands holdings for this purpose Cynds and 

Leduc, 1992; Sutherland, 1996). 

About 75% of Nova Scotia's lands are in private ownership; the remaining 25% are 

public lands. It is difficult to include the protection of private lands in systematic 

landscape planning, and thus alternative conservation strategies must be sought for 

private lands. To provide protection of nahird areas beyond the borders ofthese 

designated areas, a complementary approach is needed (Filylg 1992). The establishment 

of private stewardship initiatives has proven valuab le in filling this niche, especially 

when privateiy owned, vduable habitats are too small and scattered to be considerd for 

designateci protection (Filyk, 1992). Without such protection, declines in Nova Scotia's 

biodiversity can be expected @eaziey, 1997). It is important that private landopmers have 



an adequate understanding about the need to protect their lands and maxïmize 

biodiversity. 

Landopmers are a diverse group, comprised ofmany sets. One set, the non- 

residents have bought their properties for various purposes while residing in other 

countries, and often for different reasons than resident landowners. Sutherland (1996) 

examinecl the attitudes of landowners in Nova Scotia toward protection of their lands, 

with particular emphasis on the role of land trusts, but without specifying their resident or 

non-resident status. The present study proposes to fil1 that gap. 

As a by-product of the comùiuing growth of European tourism in Nova Scotia, it is 

apparent that there is an increasing trend among some visitors (particularly German- 

speaking individuals, German, Swiss, and Austrian) to acquire property in Nova Scutia. 

Canadian, American and Euro-Canadian r d  estate agents have become aware ofthis 

situation. They are actively targeting this potential clientele with growing numbers of 

bilingual real estate mgns and adveriising campaigns at the Halifax International Airport, 

in towïst brochures such as wllkommen in Nova Scotia, 1997), in the local German- 

Ianguage newspaper (Neuschoffimtder Bote), and in European papers (Sz?&eutsche 

Zèiîmg7 Franwrter Rundschau7 and Die Zeit)- 

There is a wide-spread perception among rnany Nova S d a n s  that an increasing 

number of these German-speaking buyers are purchasing prime recreational waterfkont 

properties in Nova Scotia, although, to date, there are no data to substantiate this opinion. 

Those who are actively involveci with conservation issues in this province are concemed 

about the potential use or rnisuse of this valuable resource by non-resident foreign 

owners, including those of ûemanic heritage. 



For historïcal reasons, the Ge--speaking non-resident Iandowner group has been 

attracted to purchasing properties in Lunenburg County (Tibbetts, 1990; Wong, 1996). If 

an understanding of their conservation ethics can be obtained, then strategies for 

encouraging effective consewaîion of their Iand-holdings can be devised. The present 

study was designed to examine the land ethics of German-speakhg non-resident 

landowners in Lunenburg County, Nova Scotia, and to obtain as representative a sample 

as possible 

Information regarding the range of land ethics axnong German-speaking landowners 

in Nova Scotia could be used as a basis for future comparative studies of attitudes of 

other Iandowner groups- Moreover, such studies can also be used to establish iciproved 

conservation practices on a regional and provincial scale. Furthec applications might 

include the design of conservation education programs, in addition to development of 

strategies for landowner contact by conservation organizations such as the Nova Scotia 

Nature Tmst. More immediate results could include increased public attention to matters 

of conservation on bot .  regional and provincial leveis, and a more active role of 

landowners in maintaining biodiversity in this province. 

1.2 Aido Leopold's Land Ethic 

In his famous 1949 collection of essays, A Sand Cmty  AZrnanac, Aldo Leopold 

articulateci a land ethic. In it he not only set a cornerstone in edonmental  ethics, but 

inspired the ccmost far-reaching environmental movernent in American history" (Nash, 

1987,75). The very simplicity of leopold's philosophical and literary masterpiece 



"masks the fàct that it was actudy the final prochet of a long, carefûl, and intensely 

personal process of observation, action, and reflection" (Meine 1 987b, 1 84). 

Aldo Leopold lived f?om 1887 untd 1948. His Melong study of nature began in 

the Iowa marshes dong the Mississippi River when he was a boy (Orr, 1994). Educated 

at Lawrenceville School in New Jersey and Yale University, he was later employed by 

the W. S. Forest Service (Meine, 1987a). As a founding mernber of the Wildemess Society 

(1924), he was instrumental in securing the designation of the fin-t Wrldemess Area in 

the United States (Gila National Forest) (Meine, 1987a). In 1993, he was appointed 

Professor for Game Management at the University of Wisconsin (Meine, 198%). As an 

outdoorsman he "developed the ability to observe in nature what others could not see" 

(Orr, 1994,20), and as a scientist, poet and philosopher he questioned the role of humans 

in nature, and tried to redefine this role. 

1.2.1 The Land Ethic 

In the foreword to A Sand Cmv Almanac, Leopold laments the destruction of nature 

through developrnents by humans: 

Conservation is gettuig nowhere because it is incompatible with our Abrahamic 
concept of land. We abuse land because we regard it as a commodity belonging to 
us. When we see land as a cornmunity to which we belong, we may begin to use it 
wîth love and respect. There is no other way for land to survive the impact of 
mechanized man, nor for us to reap fkom it the esthetic harvest it is capable, under 
science, of contributing to culture- 

That land is a community is the basic concept of ecology, but that land is to be 
loved and respected is an extension of ethics. That land yields a cultural harvest is 
a fact long hown, but latterly often forgotten -. . . - 

These essays attempt to weld these three concepts. Such a view of land and 
people is, of course, subject to the blurs and distortions of personai experience 
and personal bias. But wherever the tmth m y  lie, this much is crystal clear: our 



bigger-and-better society is now Wce a hypochondriac, w, obsessed with its own 
economic health as to have losî the capacity to remain healthy -. . . . 

Perhaps such a shift of values can be achieved by reappraising things unnatural, 
tame, and confined in terms of things naturd, d d ,  and &ee (Leopold, 1949, 
xviii-xïx) . 

This foreword, written over fifty years ago, contains the core of Leopold's land 

ethic. For hun the word 'land' has a holistic meaning which recognizes that plants. 

animals soils and waters comprise a "community of interdependent parts" (LeopoId, 

1949,239). 

The community concept is the basis of ecology, a science which studies the web 

of intricate interdependencies between the individual members of the biotic community 

(Callicott, 198%). In order to pieserve the integrity of the biotic community (ecosystem), 

humans must take a different approach to nature: "A land ethic changes the role of Homo 

sqiens fiom the conqueror of the land community to plain member and citizen of it. It 

implies respect for its fellow-members, and also respect for the community as such" 

(Leupold, 1949,240). Leopold thus breaks with the Christian and Iudaic tradmon with its 

anrhropocentric and utilitarian world view which sees humans as the masters of the earth, 

and nature as a system of cornmodities that cm be useci without scniples. 

Leopold cherished the idea that land has an intrinsic value, and that al1 members 

of the cornmunity are worthwhile and good as individuai entities, even ifthey have no 

apparent economic value. As a young man Leopold once shot a wolf because he thought 

that fewer wolves rneant killing more deer for hunters. When he saw the 'Yierce green fire 

dying in her eyes''? he "senseci that neither the woif nor the mountain agreed with such a 

view" (Leopold, 1949, 138-139). 



As an advocate for wildlife and wild places he recognized that ''my conservation 

246). Wildfiowers, songbirds and ecosystems such as rnarshlands, bogs, dunes, and 

deserts have Little apparent economic value, yet have intrinsic value as part of the 

interdependent world order of nature (Leopold, L 949). 

According to Leopold, "conservation is a state of b o n y  between man and 

lano' aeopold, 1949, 189). He used the biotic pyramid as a symbol of land to show the 

cornplex structure of the land and the interdependence of the biotic community: 

Plants absorb energy fiom the sun This energy flows through a circuit called the 
biota, which may be represented by a pyramid consistirtg of layers. The bottom 
layer is the soil. A plant layer rests on the soil, and insect layer on the plants, a 
bird and rodent layer on the plants, and so on up through various animal groups to 
the apex, which consists of larger carnivores (Leopold, 1949,252). 

Each layer of the pyramid depends on those below or above for food and other services 

(Leopold, 1949). If humans change the original composition of flora and fauna, and 

substitute for example the Iarger predators from the apex ofthe pyrarnid with 

domesticated species, the balance is disturbed and the health of the biotic c o m m u ~  

becomes fiagile. As a result, "'sorne species get out of bounds as pests and diseases, 

others are extinguished" (Leopold, 1949, 254). 

Conservation will be successful in the long nin, only when humans adopt an 

ecological conscience and a sense of kinship and affection with their fellow creatures, 

even when this implies 'a limitation of freedom of action in the stmggle for existencey7 

( Leopold, 1949,23 8; Callicott, 1987b). For Leopold it was inconceivabie " that an 

ethical relation to land can exkt without love, respect, and admiration for land, and a high 

regard for its value" (Leopold, 1949,26 1). 



From the concepts and insights Leopold concluded: "A thing is right when it 

tends to presme the integrity, stability, and beauty of the biotic community. it is wrong 

when it tends otherwise" Geopold, 1949,262). 

As a pioneer in environmental ethics, Leopold dso expressed a specific land 

aesthetic, which rnight prove highiy inspiraiional to private landowners. Whereas his land 

ethic stresses the obligations of landowners and personal constraints on their activities, 

his land aesthetic emphasizes rewards such as joy, and therefore enhances consewation 

through the desire of people to retain this source of joy (Callicott, 1989). 

1.2.2 The Land Aesthetic 

Leopold's land aesthetic is dispersed throughout his Sand Cmv AZmmc; it 

recognizes the beauty of the natural environment and emphasizes the private benefits of 

conservation. Leopold draws an analogy between art and nature appreciation: ''Our 

ability to perceive quality in nature begins, as in art, with the pretty" (Leop014 1949, 

102). Among gallery-goers there are those to whom the pretty (name and redistic art, still 

life and portrait painting) are attractive, and there are others who appreciate the beautifirl 

present in '%ne art", whether it is pretty or not. 

And finally, there are serious and studied aesthetes who are alert to values beyond 
the beautifiil: such subtler aesthetic qualities in painting are composition, color 
combination, technique, expression. humor, historical allusion. It is the same with 
land: to get beyond the pretty and the beautifiil requires some culfivation of 
sensibility. One must acquire "a refïned taste in natural objects" (Callico#, 1989, 
240). 

In short: 'The taste for country displays the same diversity in aesthetic cornpetence 

among individuals as the taste for opera, or oils" (Leopold, 1949, 179). 



Leopoid takes the sandiiill cranes as an example: the early settlers of Wisconsin 

calked these birds "red shitepokes" fiom the rusty hue which in the summer ''often stains 

the battleship-gray of crane plumage" (Leopold, 1949, 105). Although these cranes were 

not appreciated by farmers, because they stood in the way of f m  progress, biological 

and evolutionary literacy can alter and deepen perception (Callicott, 1 987b): 

Our appreciation of the crane grows with the slow unraveling of earthly history. 
%s tribe, we now how,  stems out of the remote Eocene. The other members of 
the fauna in which he onginated are long since entombed w i t b  the hills. When 
we hear his c d  we hear no mere bird. He is the symbol of our untamable past, of 
that incredible sweep of millennia which underlies and conditions the daily &?'airs 
of birds and men (Leopold, 1949, 102-103). 

Leopold insists that wild things do not exist in isolation fkom each other, but that they are 

"interlocked in the humming wmmunity of cooperations and competitions, one biota7' 

(Leopold, 1949, 193). Therefore, the Crane confers "a paleontological patent of nobilityy7 

to its marshy habitat (LeopoId, 1949, 103; Callicott, 1989,241). For this very reason, the 

marsh itself is now transformeci by the presence of cranes fkom a '%vaste7', "God- 

forsaken" mosqufto swamp, into a thing of precious beauty" (Callicott, 1989,241). 

According to Callicott, Leopold's land aesthetic is the only "genuinely 

autonomous naturai aesthetic in Western philosophical 1iterahire7' (Cailicott, 1987% 168). 

However, in spite of the importance of rooting ecological concems in çuch an 'ideal' land 

aesthetic, the reality is that in the Western tradition of aesthetics (and art cnticism) which 

are mostly centered on the visual and performing arts, there is no niche for a land 

aesthetic (Callicott, 1987a). Therefore, as a derivative rather than an independent 

aesthetic it is: 

Conventionalized, not weU informeci by the ecological and evolutionary 
revoiutions in natural history; and it is sensational and self-referential, not 



genuinely oriented to nature on nature's own te-. In a word, it is "trivial" 
(Callicotî, 1987% 160)- 

In fàct, an independent naturaI aesthetic should be considered superior to 

artifactual beauty, because it involves more than one sense, it appeals to al1 senses. 

The song of the waters is audible to every ear, but there is other music in these 
hills, by no means audible to all. To hear even a few notes of it you must fïrst live 
here for a long time, and you must know the speech of hills and rivers (Leopold, 
1949, 158). 

Promoting the art of nature is therefore as much an ccintellectual as an emotional 

and sensory accomplishment~' (Callicott, 1989,247), which needs to build "receptivity 

into the still udovely human mind" (Leopold, 1949,295). 

1.2.3 The Need for Biologicd Literacy 

It seems clear that nature education requires biological fiteracy (knowledge about 

plant and animal communities and their natural history), awareness of the intrinsic value 

of land and the moral obligation towards it, and training in the art of recoguizing the 

beauty of the land and cherishing it (Leopold, 1949). Thus, Leopold sets high standards 

on education. His main objective of nature education is to convince private landowners to 

becorne proud and active stewards of their land: 

Ifthe private owner were more ecologically minded, he would be proud to be the 
custodian of a reasonable proportion of such areas, which add diversity and 
beauty to his f m  and to his community (leopold, 1949,249). 

Leopold sets high standards on nature education, which, in his opinion, cannot be 

met by formal university education: %ducation, I fear, is learning to see one thing by 

going blind to another" (Leopold, 1949, 168). Leopold is critical of some of his 



wlleagues for their analytic and fhgmented approach to science, when a holistic 

approach would be more constructive and appropriate: 

There are men charged with the duty of exarnining the construction of the plants, 
animals, and soils which are the instruments of the great orchestra. These men are 
called professon. Each selects one instrument and spends his life taking it apart 
and describing its strings and sounding boards. This process is called research. 
The place for this dismemberment is calleci a university. 

A professor may pluck the strings of his own instrument, but never that of 
another, and if he Listens for music he must never admit it to his feliows or to his 
students. For ail are restrained by an ironbound taboo which decrees that the 
construction of kstniments is the domain of science, while the detection of 
harmony is the domain of poets (Leopold, 1949, 162). 

Leopold M e r  suggests that science in isolation fiom the humanities "is something 

barren and even destructivey' (Callicott, 1989,228). Rather than studying the concepts of 

ecology and natural history oftheir native countryside, and animals in their living natural 

environment, biology students spend their time indoors with dead wildiife "memorizing 

the bumps on the bones ofa  cat" (Leopold, 1949,205). 

To ensure wilderness protection through private stewardship, Leopold pleaded for 

a return to a holistic outdoor education, and "a style of science open to amateurs and 

soberminded nature lovers" (Worster, 1994,286). Only by direct contact and personal 

attachment to the land wiil it be possible to overcome alienation fkom land and to 

promote successfU1 conservation: 

The problem, then, is how to bring about a seiving for harmony with land arnong 
people many of whom have forgotten there is any such thing as land, arnong 
whom education and culture have become almost synonymous with Iandlessness. 
This is the problem of 'conservation education' (Leopold, 1949,210). 



1.3 Importance of Private Stewardship 

There are many advantages of private stewardship as an instrument of conservation: 

private landowners retain possession of their land; they are educated by either 

government or non-government agencies, on the benefits of conservation (water, wildlife, 

soil), and awareness of the value of naturai areas is created (Filyk, 1992). The 

reiationship between the landowner and the agency is based on trust and respect rather 

than on enforcement (Filyk, 1992). In the past, stewardship programs have proven to be 

very effective, in respect to cost and the protection of a considerable expanse of land 

(Filyk, 1992). 

Stewardship programs tend to be successfirl when they create awareness of the vaiue 

of critical and significant sites, and when they appeal to the landowners' pride to keep 

their land in a healthy condition (Filyk, 1992). This is exactly what Aldo Leopold had in 

mind when he outlined bis concept of land ethic that included biological literacy, as well 

as the appreciation of beauty in nature (Leopold, 1949). 

1.4 Foreign Land Ownership in Nova Scotia 

1.4.1 Introduction 

For the last four decades non-resident land ownership has received considerable 

media attention in Nova Scotia [Non-resident "means a person not living in Canada, not 

someone who lives outside Nova Scotia" (Spencer, 1993,407'1- The est wave of non- 

resident land ownership in NOVG Scotia cm be traced back to the 1960q when purchasers 

who were mainly Americans, began to buy land (Anthoft, 1972). The second wave 



(includmg European and Amencan buyers) twk place in the late 1970~~ '%ben fears of a 

European war were riding high" (Land Research Group 1990,18). The third wave that 

started in the late 1980s shows a new trend (Land Research Group, 1990). Properiies are 

being "assembleci, purchased and marketed by Europeans, for Europeans" (Land 

Research Group, 1990,18). The new marketing slogans for cottage developers today are 

'%vilderness areas'', and ccecological reserves", "environmental concemyy, ''personal 

prhcy", and cccloseness to naturei' (Land Research Group, 1990,24). 

1.4.2 The European Market 

Although there were sporadic sales of Nova Scotian properties to foreign buyers 

during the 1 9 7 0 ~ ~  the beginning of intensive activity in this area began in the early 1980s. 

At this tirne, Euro-Canadian real estate agents discovered a market niche and began to 

advertise Nova Scotia to Europeans and Amencans as "a place with a healthy wildemess 

lifestyle7' (Gordon, 1984b, 70). Since that tirne Nova Scotian properties have continued to 

be advertised year round in numerous newspapers and magazines in Gennany, Austria, 

Belgium, Holland, and Switzerland. Selling points include availability, relatively low 

price, and few (or no) planning regdations (Surette, 1999). In European newspapers the 

advertisements, aimed at the middle to upper middle income dass, stress the financial 

benefits of investing in Nova Scotia and the political stability of Canada. 

Agents are able to negotiate very profitable deals based on their clients' 

perceptions that asking pnces for Nova Scotian properties are very reasonable - even 

inexpensive - when compared with property prices in Central Europe (personal 

communications with several real estate agents). American landowners in Nova Scotia 



also prefer to sel1 to Europeans 'khich guarantees a higher profit7' (Calhoun, 1978,4)- 

The inflated prices put the land "out of reach for many Nova Scotians" (Tibbetts, 1990, 

B 1). 

Real estate agents usually argue that local buyers and foreign buyers do not 

compete for the same type of land (Land Research Group, 1990). While locals tend to 

purchase new residentiai and recreational properhes close to Hal'iax, foreign buyers tend 

to buy older properties in more remote areas &and Research Group, 1990; Tibbetts, 

1990). In the Z970s, Europeans were mostly interested in buying islands for personal 

recreational use, but the trend changed considerably during the 1980s when they began to 

buy prime ocemftont and lakefiont properties (Gordon, 1984b; Tibbetts 1990). 

1.4.3 Consequences of Foreign Land Ownership 

In her thesis (ExpIoring fhe hplicaions of Non-resident h l d  Ownership in 

Nova Scotia), Breeze (1 998) pointed out the numerous concems of Nova Scotians 

regarding non-resident land ownership in the province: effects on the economy, the 

society, the natural resources and the environment. She reported perceptions of both 

negative and positive consequences of foreign land ownership. 

In recent years an increasing demand for property by foreign buyers has driven up 

the price of land in Nova Scotia (Breeze, 1998). Higher r d  estate prices have Ied to 

higher assessments and taxes and as a consequence local residents have been forced to 

sel1 (Corkum-Greek, 1999; Girard, 1995). People who oppose foreign land ownership 

generally argue that wealthy foreigners buy up the preferred locations and thus in effect 

remove that land fi-om the local market (Tibbetts, 1990; Surette, 1999). The fact that 



some Canadians were outbid by foreign buyers has caused resentrnent in the past 

(Tibbetts, 1990). The increased demand for recreationd property has also attracted 

speculators who c'flip77 land by buying for a low price and sding for a high price 

(Anthoft, 1977). 

Farmers and woodland owners are ofien attracted by the higher prices offered by 

foreign buyers- Many eventually decide to se& especidly when they are close to 

retirernent age, thus taking out of production forest and farm land that has provided a 

Iivelihood for generations of local people (Breeze, 1990, 14). 

Since the entire shoreline of Nova Scotia constitutes a substantial part ofthe 

cultural and historical heritage of the province, in addition to being one of the most 

important focal points of the torrrism ïndustry, it is considered to be a great treasure 

(Nicoll, 1999; Jackson, D-, 1999). Consequently, there is considerable concern that much 

of this prime recreational wateeont property is in the hands of non-resident landowners. 

Provincial figures indicate that as long ago as 1976, up to tbirty percent of ocean fiontage 

in some counties was owned by non-residents (Land Research Group, 1990). 

Shore land, although often privately owned, has traditionally been regarded as a 

comrnunity resource (Cameron, 1999). Islands and beaches were fieely used for beny 

picking, hunting, trading, fishing, and haul-outs (Cameron, 1999). However, foreign 

owners, rnainly Americans, have ignored the existing rights of way and traditionai access 

to beacfiont properties. Instead, they are reported to have erected no-trespassing signs, 

thus restricting access of locaI residents to waterfkont properties. This fact has caused 

much bitter conflict between focal residents and the new foreign property owners 



(Cameron, 1999). As long ago as 1974, a newspaper report indicated that attitudes toward 

land in the Antigonish area had changed: 

The American view of property is exclusively private and expendable rather than 
loosely communal and ancestral. Though a man's land was always legally his 
private property, he rarely exercised the right of exclusion: It was unthinkable. In 
many areas of Antigonish County today, one can see those insidious little No 
Trespassing - Private Property signs (Reynolds, 1974,7). 

Other culture clashes have been observed, paItinilarly when Europeans have 

moved into communities with existing social probIems and high unemployment, and have 

proceeded to build lu- homes nearby, thereby displayhg their wedth to the 

consternation of local residents (Wong, 1996). 

Media reports that describe the positive effects of foreign land ownership are rare. 

In 1974, a Halifax resident presented a private citizen's brief to the Nova Scotia 

legis1ature7s Select Committee on NomResident Land Ownership. This brief referred to 

Americans and stressed the fact that foreign money "helped fi11 govemment coffers with 

tax dollars, and provided payrolls to the lowest income people7' who benefit fiom jobs 

made available in caretaking, gardening and landscaping" (Heman, 1974, 7). Another 

newspaper article published in the mid 1980s was directed to Europeans, mainly 

Gennans. It stated that German investment in Nova Scotia contributes to society because 

t brings money into the province and creates numerous jobs for local people, such as 

building suppliers, construction workers and maintenance pe r so~e l  who all profit fkom 

the a u x  of Europeans (Gordon, 1984~). 



1.4.4 The Land Holdings Disclosure Act 

The Land Holdings Disclosure Act was passed in 1969 and became effective on 

Jaxluary 1, 1970 (R-S.N. S. 1989,~. 248). The intent of this Act was to compile and 

maintain a registry of non-residents owning land in Nova Swtia to allow the government 

to observe trends and intervene if necessary (Atkins, 1972). The Act reports both private 

and wrporate ownership, and requests information fiom the owner about his name, place 

of residence, mailing address, the method and date of acquisition, a description of the 

land holding, the purpose for which the land was acquired, and the name of the previous 

owner if he was a non-resident (Anthoft et al., 197 1). 

This loosely-written Act has proved so ineffectud that the province was not able 

to compile information and analyze it (Gordon, 1984b). Some Say that many foreigners 

and lawyers are not even aware of the Act (Gordon, 1984a). Others claim that non- 

residents "have used al1 the loopholes" to avoid registmtion in numerous cases, or have 

their assessrnent notices sent to a Nova Scotian address (lawyers, neighbours, fiiends, 

caretakers, real estate agents), which effectively hides their non-resident status (Breeze, 

1998). 

It is evident that the existing data are insufficient, for the province has no clear 

idea how much land is owned by foreigners. As an example, a search Mmed out in 1998 

in Nova Scotia, came up with ody 1,260 Gennan-speaking property owners, wfde the 

reaI number is estimated to be much higher (MacDonald, 1998). 

Breeze (1998) examined non-resident tax accounts in most c o d e s  and regional 

municipdities in Nova Scotia. For Lunenburg County alone, non-resident accounts 

constituted ody 7 % of all tax accounts. Since almost 50% of al1 non-resident tax 



accounts contain inadequate information, à can be assumed that the number of foreign 

landowners is indeed much higher (Breeze, 1998). This lack of information also makes it 

ditFcult to assess the extent of recreational land that is actualiy owned by foreigners. The 

data still do not include multinational pulp and papa companies, such as Swtt 

(Amencan), Stora (Swedish) and Bowater-Mersey (British), which together own about 

20% of Nova Scotian land. Ethey were included, it would be apparent that about 3% of  

all the land in Nova Scotia is owned by foreigners (Tibbeîîs, 1990). 

X.5 Research Questions 

The research questions for m y  research were stnictured to reflect two assumptions: 

fist, that European landowners were less attached to the land than local landowners 

because oftheir lengthy absences during the yeaq and second, that, as Europeans have 

been acculturated in a long tradition of environmental responsibility, they were more 

sensitive to conservation issues than local landowners. 

In order to address these questions, samples of real estate agents and foreign German- 

speaking landowners were sunreyed. The sample of real estate agents included al1 those 

agents in the target region who seek to seli property to foreign German-speaking buyers. 

The agents were surveyed because they were presumeû to have knowledge of the 

attitudes of a large number of landowners. The landowners sweyed  were a presumed 

sub-set of the goup to whom propeq  had been sold. 



Chapter 2: Methodology 

2.1 Introduction 

Perceptions of land ethics among non-resident Geman-speaking landowners in 

Lunenburg County, and the adjacent Molega Lake (Queens County) area were examined. 

These areas were selected because they have a high proportion of non-resident German- 

speaking landowners (Breeze, 19981, and the Molega Lake area includes natural areas of 

speciai significance (David McKinnon, pers. cornm., Nov. f 998). Indeed, between 25% 

and 50% of the properties around this lake are owned by Europeans (Martin Dumke, pers. 

comm-, June 1999). 

2.2 Interviews - Real Esîate Agents 

Two questionnaires c o n c e d g  landowner's attitudes were deveIoped: 1) r d  

estate agents, and 2) landowners (see Appendix 1). 

The first set of in te~ews  and questionnaires was directed at real estate agents 

who specialize in selling property to foreign clients. The reai estate agents were selected 

first from real estate booklets or brochures. The Iist of real estate agents was subsequently 

expanded through the real estate agents that were fmt contacted who recommended 

additional real estate agents. Initial contact was made by telephone. During this initial 

contact, 1 asked the agents whether they had knowledge about the real estate market with 

Europeans or whether they sold land to Europeans. If the real estate agents affirmeci these 

questions, they were asked if they would like to participate in this study. 

Acçording to the President ofthe Red Estate Association of the South Shore of 

Nova Scotia, there are 89 registered real estate agents on the South Shore alone (Mary 



MacDonald, pers. comm., May 1999). Five of the ten real estate agents questioned were 

selected f?om among these eishty-nine agents, and a fiirther five were identifid using the 

snowball technique. Snowball sampling invoives asking a respondent whether they can 

direct the researcher to other potential respondents who might be appropriate for the 

study (Jackson, W., 1999). The agents in te~ewed were d l  of those who speciake in 

selling to Europeans in the South Shore region. The interviews were conducteci face-to- 

face in English. 

Since it was important to discover the real estate agents' incentives for s e h g  

land to foreigners, each interviewee was asked whether they would provide a profile of 

their clients and their clients7 land ethics (without ident-g the individuals). Semi- 

structureci interviews were used to obtain both qualitative and quantitative data. 

The researcher wished to discover whether the real estate agents had perceived 

trends over the years. For example, the researcher was interesteci to know whether there 

has been an increase in sales since the introduction of the Eurodollar was announceci in 

the mid 1990s. This information would hefp to determine whether the incentives to buy 

land are onented toward appreciatuig nature or money. 

2.3 Interviews- German-Speaking Landowners 

A second set of interviews and questionnaires involved land owning C k m a n s ,  

Aushians, Swiss, and Luxembourg nationals who were non-residents, and non-nationals 

in Canada, and who spend only part of the year in Nova Scotia. 

It was difficult to discover how many Europeans own properties in Lunenburg 

County. The Land Information Centre (Registry of Deeds) in Halifax and in Bndgewater 



were wntacted several times by phone and in person. The researcher was informeci that 

175 Germans, 67 Swiss and f 3 Austrians owned properties in Lunenburg County- These 

landowners o d y  included those who had their tax statements sent to Germany, 

Switzerland, and Austria. Non-resident landowners who have their tax statements sent to 

an address in Nova Scotia are not registered as European Iandowners, even ifthey spend 

most of their t h e  out of Nova Scotia 

Good data on the number of European landowners are dficult to obtain because 

tbe Land Information Act Çom 1973 is not enforced (Breeze, 1998)- For this reason, the 

researcher needed an estimate of how many Europeans own properties in Lunenburg 

County and how many interviews might therefore be wnducted. Severai real estate 

agents, the Regional Development OEcer in Bridgewater, and also members of the 

German Canadian Cultural Society were asked about their estimates of the number of 

non-resident European landowners. The ansvers rangeci fiom 1,200 (Regional 

Development Office, Bridgewater) tu 7,000 European landowners (H- Ehtze, pers. 

comm., March 1999) in Lunenburg County alone. Most of the individu& approached 

estimated a number between 2,000 and 3,000 European landowners (several real estate 

agents and the German Canadian Cultural Society). Since it was impossible to determine 

a statistically suitable sample size, and due to fiscai and temporal constraïnts, the 

researcher decided that 50 i n t e ~ e w s  was feasibie and would provide a sufficient 

baseline for fùture studies. 

Interviewees were discovered using the snowbd technique (Jackson, W., 1999). 

Real estate agents, the Land Information Centre in Bridgewater, developers, business 

people, and members of the German-Canadian Society were contacted and asked if they 



were able to ide- Central European landowners in Lunenburg Co- and the Molega 

Lake area Canadians and individuals who had immigrated fkom Germaay, Switzerland 

and Austria were approached, and asked whether they had European neighbours or 

fiends, and whether they wdd provide introductions on behaifof the researcher. The 

researcher starîed snowball sampling through her personal contacts with the German- 

Canadian Society (of which she became a member) and later through former 

interviewees. A major challenge of this study was to find out when European landowners 

arrived in Nova Swtia and to contact them durhg their stay. As a rule three days were 

spent on the telephone to be able to conduct two interviews. 

The serni-structured interviews established the origins ofthe landowners, their 

motivation to buy land in Nova Scotia, the plans they have for using their land in the 

future, and their land ethics. The researcher was interested to leam whether foreign 

landowners were planning to retire to Nova Scotia, because this may influence, or reveai, 

their land ethics. The i n t e~ews  were conducted in person on the properties of 

landowners. 

To prevent language difficulties or misunderstandings, the interviews were 

conducted in Gennan.. During the interview, the researcher also asked if she couId have a 

look at the property. At the same time, nature interpretation services for the inte~ewees 

were offered, and such seMces were often provided as a means of gratitude. Most people 

asked for plant identifications, identifications of insects on plants and plant diseases, or 

raiseci concerns about erosion, and asked for advice. Al1 inte~ewees received letters of 

thanks with the requested information When the researcher was on the properties, she 



looked for fences and no trespassing signs to ver* whether rumours of Europeans 

fencing themselves in, held tme- 

2.4 Limitations of the Study 

A limitation of this study is that the samples of in te~ewees  were not randody 

selected from among the population of interest (Goode and Hat< 1952; Sellitz et aL, 

1960). The sample included ail those individuals who were discovered and w i h g  to be 

inte~ewed. At presenf it is impossible to obtain a tmly random sample because there 

are no reiiable data on foreign landowners in Nova Scotik and thus the sample obtained 

is the best available. 

A second limitation was that the i n t e ~ e w s  could only be conducted fiom May 

until August of 1999. For that reason, the researcher could not select fiorn arnong those 

landowners who were not present in that penod Therefore, this survey is primarily 

representative of those Europeam present in Nova Scotia in the summer months. 

Initially, the refùsal rate of those wiIling to participate in this s w e y  was hi& 

There was a network of about twenty people who helped the researcher to find 

interviewees. The general refùsal rate is estimated to have been about 50%. The 

researcher had great difficulties for several weeks to fkd interviewees. Student 

identification, official Dalhousie University letterhead and a letter of introduction from 

the researcher's supervisor did not convince some potential interviewees of her -dent 

identity' Ieaving some Europeans very suspicious of her. A former member of the 

German-Canadian Association voiced that the interviews were an intrusion ofpnvacy 

and feared that this data codd ' Yd  into the hands of the German govemment". This 



proved to be a recurrent theme in m y  research- People who supporteci the researcher in 

helping to find interviewees faced the same problems. Best success was in: Deep Cove, 

FeItzen South, Riverport, the La Have River region, Bridgewater, the First and Second 

Peninsuia, Corkum's Island and Kingsburg, initially, and later around Molega Lake. 

2.5 Data Anaïysis 

Both questionnaires containeci pre-coded, single-choice questions as weli as open- 

ended questions (Jackson, W., 1999). The data were analyzed by percentages for the pre- 

coded questions, whereas the open-ended questions were analyzed by coding and 

categorizing into sirnilar groups (SeUitz et al., 1959; Stnuiss, 1987). 
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Chapter 3: Results - Real Estate Agents 

Ten real estate agents who sell propeay to Gennan-speaking foreign landowners 

were interviewed in their work places using a standardized questionnaire. They were al1 

agents who specialize in selling land to German-speaking foreign landowners in 

Lunenburg County. The questions were designed to elicit i.d?ormation about the land 

ethics of their target client group ( s e  Appendix 1) 

3.1 Demographic Data 

At the begiming of the interview, each participant was asked how much 

experience he or she had in the real estate market. Reported experience ranged fiom nine 

months to 13 years, with the average real estate agent having 7.2 years of experience. 

Those agents with more than seven years of expenencc will be classified as 

"expenenced", the ones with less than seven years of experience will be classified as 

"less experienced? Two Canadians, two Americans and one Euro-Canadian make up the 

group of experienced agents, while the five less experienced agents, four Euro-Canadians 

and one Canadian, comprised the less experienced group. 

The real estate agents were fhther asked if they had specialized in selling land to 

foreigners. Of ten agents, 7.5 (0.5 accounts for a yedno answer) responded afErmativeIy, 

the other 2.5 responded negatively. 

The main reason given for this specialization was that the reai estate agents either 

spoke or understwd German. Eight of ten agents staîed that this ability facilitated 

commUIUcation and engendered trust with their clientele. Seven respondents stated that 

market opportunity was the other reason for specialization One Euro-Canadian agent 



Figure 3.1: Professional Experience of Real Estate Agents 

1 2 3 4 5 6 7 8 9 1 0  
Interviewed re al es tate agents (ranked by 

years of experience) 

said that he wanted to provide German-speaking clients with fair service in their own 

language. This Euro-Canadian agent was concemeci about the machinations of other reaI 

estate agents based in Canada and abroad, who, in his opinion have damaged the 

reputation of other Euro-Canadian red estate agents as a group. Another Ewo-Canadian 

r e .  estate agent claimed thai he had no other market opportunity since Nova Scotians are 

wary of foreigners. Two individuals said that they did not specidize, but cater to a 

general clientele. 



3.2 Questionnaire Responses 

3.2.1 Client Purchases 

When a s M  iftheir foreign clients specw the reasons for their interest in buying 

property in Nova Scotia, a variety of responses were given (Table 3.1). The following 

five rauked categones reflect the main reasons initidly given by the Europeans for their 

desire: love of Canada and Nova Scotia; availability of properties; relatively low prïces of 

land compared to European prices for similm properties; investment pqoses, and the 

perceiveci d e t y  in Canada Agents also reporteci that Europeans have a perception of 

Canada as a nation with a low crime rate. Parents with small children intending to 

immigrate hope to raise their families in Nova Scotia because they have the impression 

that it offers a safer, dmg-fie environment. These five response categones were 

mentioned primarily by the experienced Canadian and American agents. Two categories 

mentioned only by Euro-Canadian agents were ranked lower: hancial securïty, and that 

Canada is seen as a tax havedtax shelter. They explained that some European buyers are 

anxious to invest money outside of Europe. 

In the opinion of some landowners, the social and political situation in Europe 

(fear of uncontrolied immigration fiom Eastern Europe, the increasing crime rate in 

Central Europe) provides an incentive to buy property in Nova Scotia. In Europe, there is 

a concem that the widening gap between nch and poor mi& cause fbture conflict and 

social unrest, and M e r  concem (especially in Germany) about the insecurity of old age 

pensions and changes in the society as a whole. The opinion was given that Germany is 

being invaded by foreigners claiming refbgee status and was stated as a concem of those 

buying property. One agent commented that many Germans seemed distmstfid of 



German politics, and expressed the opinion that this was tme for all Europeans except for 

Swiss people who seem to be ' less paranoid" than Germans and Austrians. For aU the 

above reasons, many landowners want to have one foot in Canada - just in case of major 

troubles arising in Europe. 

Vacation opportunitties were mentioned, as well as the fàvourable exchange rate, 

and the relative proximity of Europe, but were of lesser importance. Minor reasons such 

as immigration plans, retirement, business endeavors, and the acquisition of Iand as a 

status symbol were also encountered in this survey. A List of the response categones and 

the fiequency of responses are presented in Table 3.2: 

Table 3.1: Ranking of reasons by real estate agents for land purcbase, n=lO 

Reasons for purchashg land in Nova Scotia 
Love of Canada and Nova Scotia 

Frequency of responses 
8 

Availability of land 
Low price of land 

J 

7 
7 

Investment 
Canada as safe country 
Monev Securitv 

6 
5 
2 

Vacation purposes 
Good exchange rate 
Proximity to Europe 
Immigration purposes 

Real estate agents suggested that country of origin plays a determining role for 

buying land in Nova Scotia. One real estate agent mentioned that the Germanic heritage 

of Lunenburg County attracts German-speaking buyers. Lunenburg County was s d e d  

2 
2 
2 
I 

Retirernent 
Business venture 
Status symbol 

Z 
I 
1 



by Gennan and Swiss shipbuilders and farmers in the 1 8 ~  century who were successfirl 

during the "Age of Sail" (DesBrisay, 2980). 

The low Canadian dollar was reported as another incentive for land purchases, 

and appeals to both Europeans and Amenans alike. The favourable exchange rate for 

Americans dong with the desireci status symbol of ocean fiontage in Nova Scotia were 

mentioned as major contnbuting factors. 

According to one real estate agent, Russians and other Eastern Europeans are 

attracted by the greater socio-economic stability and sec- in Canada compared with 

that of their homelands. One agent stated that some Japanese are drawn by the histoncal 

highlights of Eastern Canada as portrayed in the famous but fictitious "Anne of Green 

Gables". This individual also noted that retirement in Japan is very expensive and that 

there is a serious shortage of good housing. People fiom Arabic countries are said to be 

seeking political safkty. These political and international problems were mainly 

addresseci by Euro-Canadian real estate agents and reveal the prejudices of the agents as 

well as their objective knowledge. 

When asked whether the average foreign client buys more land than the average 

local client, 7Wh of the interviewees answered afknatively while 30% answered 

negatively. Five out of ten responded that Europeans do indeed buy more land than local 

people and that they want houses built to European standards. Foreigners fiirther enjoy 

land '30 have and to hold". Some have the dream of a log house. Most Europeans cm 

afford to buy more iand and more ocean fiontage than IocaIs. Four real estate agents did 

not elaborate. Two individuals said that locals were more interested in buying existing 

houses. While al1 of the North Amencan real estate agents agreed that Europeans buy 



more land than local clients, only one Euro-Canadian real estate agent thought this was 

the case. It seems that the Euro-Canadian realtors tend to sell ody to Europeans and 

probably do not know how much land the average local resident buys. 

When the real estate agents were asked their own opinion about the rasons why 

Europeans were buying land in Canada and specificafly in Nova Scotia, several responses 

were given (Table 3.2). The relatively low price of properties compared to Europe or the 

United States was the most cornmon response. The agents considered the quest for peace 

and pnvacy and the impression of Canada as a safe nation to be important factors. mers 

mentioned that the reasons for buying land were for investment, the desire to own 

waterfiont property not wmmonly available in Europe, retirement, and appreciation of 

the pristine environment in Nova Scotia. Immigration was also mentioned. There was no 

difference in the responses between American, Canadian and Euro-Canadian agents. 

Table 3.2: Ranking of real estate agents' opinions about reason for land purcbase in 

Nova Scotia, n=10 

Reasuns for land D U T C ~ ~ S ~  in Nova Swtia 
LOW pnce of land 
Peace and pnvacy 
Canada is safe 
Investment 
Desire to own ocean fiontage 
Retirement 
Ari~reciation of nature 

Frequency of responses 
6 

When the agents were asked whether Europeans asked for special locations, 

ninety percent of them stated that they asked for waîerfront (iake and ocean) properties, 

One Canadian agent replied that since oceanfront properties are becoming rare and 



consequentiy more expensive, the trend is moving towards wooded areas not necessarily 

adjacent to the water. 

When asked whether they thought that the reai estate market for Europeans was 

likely to expand in the near fbture, seven agents answered afknatively, one replied 

negatively and two who were not sure both answered h a t i v e l y  and negatively. The 

Canadian agents showed the same optimism as their Euro-Canadian counterparts. 

When the inteNimees stated that demand for red estate by Europeans was likely 

to expand in the near fùture, they were asked what they thought the reasons for this might 

be (Table 3 -3). The most striking and frequently reasons mentioned addressed the 

political and social situation in Europe. The pnce of properties and the wish to own 

recreational property were the second most fiequently given reasons. Minor reasons 

included immigration and retirement plans, the favourable Canadian exchange rate, and 

the lack of iegislation against foreign land ownership. In addition, prestige was 

mentiod as an incentive to buy land as was the fiiendliness of Nova Scotians. The 

incident of SwissAir Crash 1 1 1 prompted one individual to suggest that relatives of the 

victims might buy properties close to St. Margaret's Bay in remembrance of their loved 

ones. Whereas the Euro-Canadian agents voiced wncern about the political situation in 

Central Europe, their North American colleagues saw the low price of property and the 

availability of land as the major incentives for Europeans to buy land in Nova Scotia. 



Table 3.3: Ranking of reasons for acquiring property in Nova Scotia, n=lO 

1 Lower price of property 13 1 

. - Reasons for a~qllll~llg property in Nova Swtia 
Political situation in Emme 

Frequency ofrespomes 
5 

- 

1 E x c h e  rate 

Recreational property 
Immigration plans 
Later retirement 

[ No laws against it I I  I 

3 
1 
1 

1 Prestige I l  I 

3.2.2 Client Profile 

A series of questions was designed to reveal a profile of the Ewopean clients. 

m e n  asked about the age range of their clients, the agents responded with broad age 

groups. These groups ranged fkom early thirties to the late seventies. The average 

response was f?om 40 to 60 years of age. 

When asked about the professional background of their customers, d l  individuals 

agreed that their customers were professionaIs (doctors, architects, self-ernployed 

business people, managers, entrepreneurs, ercecutives, and engineers), and were rarely 

trades people. 

The real estate agents were asked once again about their perception of their 

client's incentives for buying land (Table 3.4). Most agents clairnecl that the low price of 

land and politid security were @or reasons for acquiring Iand in Nova Scotia 

Retirement plans in a peacefiil, quiet and secluded environment were also noted to be 

incentives. Their clients tend to be in search of a secure investment opportunity and 

recreational properties. Some of the r d  estate agents perceived their European clients 

were looking for a life-style change or were planning to immigrate. The least fiequent 

Friendliness of locals 
SwissAir Crash (1 1 1) 

1 
1 



rasons were the love ofnature and the Iow Canadian douar, There was no noticeable 

difference in the responses of American, Canadian and Eur0-Caftadia.n agents- 

Table 3.4: Ranking of incentives for buyiog land, n=10 

1 Low price of land / 5 

Incentives for buying land Response fiequency 

1 Low Canadian dollar 1 1  

Security in Canada 
Retirement 
Peace and privacy 
Secure investrnent 
AvaüabiIity 
Recreational properties 
Life-style change 
Immigration 

3.2.3. Client Land Ethics 

The perception of the agents regarding the attitudes of their European clients 

towards the land is shown in Table 3.5: appreciation of nature was mentioned by five 

respondents; respect for land, good stewardship of land, and the reluctance to cut trees 

except for private Iandscaping purposes was mentioned by three respondents. The desire 

to own land with wildlife was dso mentioned but only by one real estate agent. There 

were no daerences in responses between Amencan, Canadian and Euro-Canadian 

agents. 

When asked about their clients' land ethics, the real estate agents claimed that 

their clients wouid not be the type to cut trees indiscriminately, overdevelop Iandscapes 

and would rather appreciate nature and the beauty of the landscape (Table 3.5). Most of 

4 
4 
4 
3 
3 
3 
2 
2 



them manage their land with care and are very protective of it. Some fence their land in to 

control access to thei. properiy. They devetop and cultivate some ofthe land for 

vegetable andor flower gardens and tend to buiid environmentally fnendly houses that fit 

into the landscape. Appreciation of nature and respect for land was mentioned by Euro- 

Canadian and North American real estate agents aWce. 

Table 3.5: Ranking of real estate agents' perception of European land ethics, n=10 

When asked what plans their clients had for their properties, al1 inte~ewees 

r 

Real estate agents' perception ofEuopean land ethics 
They do not cut trees/overdeveIop land 
They appreciate nature and beauty of landscape 
They handle properties with care 
They fence themselves in (contro11ed property access) 
They develop and cultivate land 
They build enviromnentally finendly houses 

agreed that their clients wanted to keep the land either for their own enjoyment or for 

Response fkquency 
8 
6 
4 
1 
1 
1 

their children to enjoy in the future. One interviewee said that they wouid only sel1 if 

money problems arose. Land speculation with properties was perceived by one 

inteMewee as a thing of the past. 

When asked whether they were able to perceive trends over the years or whether 

they had observed changing patterns in the reaI estate market that codd be related to 

extenial phenornena, four of the r d  estate agents (mainly Euro-Canadians) mentioned 

that land sales depended on the political climate in Europe. Perceived political or social 

instability usualIy results in land purchases, which are seen as a safe investment. For 

example, the codict in Yugoslavia was mentioned and also the fact that the Russian 

MaGa was active in Germany. Four real estate agents answered that they did not perceive 

any trends while two real estate agents thought that a good econorny in Europe enhances 



th& business especially when the Canadian dollar is relatively iow compared to 

European mencies- One real estate agent mentioned that in the 1960's Europeans 

bought properties for fear of the impact of the Cold War and the possibility that Russia 

might invade Gerrnany. According to another r d  estate agent, people were rnainly 

interested in buying vacation homes in the 1980s, whereas today people in centrd Europe 

have a fear of social unrest and potential war in Germany. For this reason, some even 

plan to immigrate to Canada and are interested in bringing their money to safety- There 

was no dserence in responses between North Arnerican and Euro-Canadian real estate 

agent S. 

Al1 the interviewees indicated that they had heard some comments fiom local 

residents regarding European land omership. There were both positive and negative 

points. While concerns were expressed that mecessary increased market value of 

properties resulted in higher taxes, positive economic spin-offs were also perceived. 

One interviewee perceived envy among locals towards wealthy Europeans. Fear 

of foreigners was mentioned, as was opposition to foreign land ownership. Many 

Canadians cannot afEord to buy omadkont properties because of the high priced 

cornpetition. Lack of availability of such sites; this was seen as a concern of local 

residents. Positive comments includd the feeling that Europeans are generous and pay 

higher wages to their private labour force and therefore boost the local economy. 

Employment is also available for real estate agents, lawyers, contractors and hued help. 

The increase in taxes fiom higher priced land is good for the economy as a whole. 

Some real estate agents dso mentioned that they prefer to sell to Europeans 

because, in their opinion, Europeans treat and respect land better than the locals do. There 



is also an admiration of nch foreigners who tq to integrate into the communities in 

which they live. Two interviewees responded that some peopIe think that there are too 

many foreigners in Nova Scotia but that they do not mind seliing to foreigners because it 

contributes to thei. own economic well being. Europeans who willingly overpay without 

proper research into the market contribute to an attitude by sellers that Europe- are an 

easy mark. While the Euro-Canadian real estate agents were more sensitive over concem 

expressed by Local people, the North Amerkm r d  estate agents stressai the positive 

economic spin-oEs. The results are tabulated in Table 3.6. 

Table 3.6 Comments from local people, n=10 

1 Comments local people 
- 1 Response fiequency 

When asked why they thought Lunenburg County was so attractive to Euopeans, 

nine out of ten agents mentioned the good infi-astructure (shops, restaurants cinema) and 

six respondents mentioned the European/Germa.nic heritage and the proximity of Halifax 

and the airport (Table 3.7). The b e a u e l  landscape and town are major assets. The fact 

that Lunenburg is a UNESCO World Heritage site is also an attractive feature. This new 

and charming environment is often conducive to a more attractive Mestyle since it differs 

so g r d y  fiom the hustle and bustle of Europe. 

Concern of local people 
Positive economic spin-offs 

1 Europeans blend into community 
Admiratiodrespect for Europeans 

5 
5 
2 
1 



Table 3.7: Attraction of Lunenburg County to Europeans, ~ 1 0  

1 European Germanic Heritage 16 1 

Attraction ofLunenburg County to 
Europeans 

1 Closeness to airport ( 5 

Response fkquency 

1 Beautifid t o m  and landscape 14 

Good ïdhstmcture ( 9 
Proximity of Halifax 16 

1 UNESCO World Heritage site 12 
1 Dinerent life style 12 1 

When the real estate agents were asked wtiich media they use for advdsing in 

Canada and abroad, several specific sources were mentioned. One imerviewee stated that 

he did not use any media to advertise since he did not sell to Europeans. However, this 

individual had extensive kuowiedge about the European real estate market through his 

colleagues. The intemet appears to be the biggest advertising medium and one r d  estate 

agent said that his web page was visited 30,000 times per month by people h m  Canada, 

the United States, Gamany, Austria, and Switzerland. Local and national newspapers 

were mdely used ( B e  Chronicle Heral., The Globe andMail and B e  Canada J-1). 

Several interviewees stated that exhibitions and fairs in Europe are becoming popular ancl 

attract approximately 75 - 95% of all buyers. The local Nova Scotian Real Estate Book is 

also a very popular source of advertisement, as are German, Swiss and Arnerican 

newspapers and travel magazines. One real estate agent posted advertisernents in the 

renowned Sotheby 's catalogue. Only two of those questioned used their own colour 

brochures- There was a noticeable difference between North American and Euro- 

Canadian real estate agents. While North American agents exclusively advertised in 

North Amenca, Euro-Canadian agents used their language skills and knowiedge of the 



Euopean newspapers and magazines to advertise in Europe. Table 3 -8 summarizes the 

use of media by the agents. 

t Chronicle Herald & Globe and Mail 15 1 

Table 3.8: Media usage of real estate agents, n=10 

1 Canada Journal 14 1 

Mediairsage of r d  estate agents - 
- " 

hternet 

1 The Red Estate Book 1 

Response Eequency 
8 

1 US newspapers and magazines 13 

Al1 of the real estate agents agreed to comment on the land ethics of their clients. 

When asked whether they thought their clients saw land purchase as an investment, nine 

Sotheby 's 
None 

out of ten answered affirmatively. When asked whether their clients bought land for their 

enjoyment all said "yes". When further asked if the land had intrinsic value for their 

clients, eight out of ten responded affinnatively. 

1 
I 

When asked whether land requires human management, seven said '?es" and one 

agreed only partially. One real estate agent mentioned that some of his Europeau 

customers eagerly participate in a woodland management program, which is offered in 

Bridgewater. Another real estate agent stated that most of her clientele are looking for 

properties with natural forests, which they plan to keep as natural as possible. Other 

European landowners are reported to be buying trees and flowers in garden centres to add 

to the variety of plants on their propertïes. These plants include both indigenous and 

exotic species. Trees are often replaced if they have to be cut to accommodate septic 

tanks or power-lines. The real estate agents had daerent concepts of "management" in 



mind depending on the different types of propedes. Smaller properties within 

co~munities are treated as garden Zandscapes, whereas properties, which st i l l  have 

miturai vegetation, tend to be kept in their natural state. 

When the question was posed as to whether landowners have the right to do what 

they want with their land, 7.5 (the -5 derïved fkom a yesho response) replied in the 

affirmative (Table 3.9)- Eight of the agents believed that their clients consider that land 

needs to be protected by the owner- There was no difference in responses between 

Canadian and Euro-Canadian real estate agents. The interviewees were then asked 

whether they knew of other ethical concepts in relation to landowners, and only t h e  of 

the interviewees elaborated. One agent said that Europeans like to buy large properties. 

Another individual said that Europeans Gare about and are attached to their land. One said 

that land is seen primariiy as security, especially by people who went through World War 

II. The final question in the survey was an invitation to describe their customers' land 

ethics in more detail. Eight out of ten interviewees declined and one stressed the fact that 

Europeans loved the special beauty of Nova Scotia. The final interviewe said that 

Europeans had great respect for the land and its heritage. 

One of the real estate agents stressed the importance of land sales to Europeans 

for the Nova Scotian economy. Since the collapse of the fisheries and the decline of the 

forest indu- in Nova Scotia, the primary component of the local economy is the tourist 

industry- For example, this individual said, if a European bought a house or a property for 

100,000 dollars, they wodd spend at least another 100,000 dollars on cars, fùmîture, 

boats, food and other amenities. This real estate agent also mentioned that he preferred 



Table 3.9: Real estate agents' perception of Europan ïand ethics, n=10 

:Question- 1 - -1 - 
- - -- - - - - - -  - - - 

- . -- - -- - - - - - - - - .... 1 Yes- - -- -- - 
1 1 Would you be able to describe the Iand ethics of 

2 
3 
4 
5 

1 protection? 

10 

6 

7 

1 8 1 Do you have any M e r  imowledge of your 13 1 

your foreign customers? 
Do your customers consider land as an investrnent? 
Do yow customers buy land for their enioyment? 
Do your customers think Iand has an intnnsic value? 
Do your customers think land requires human 

1 customers land ethics? 1 

9 
10 
8 
7 

management? 
Do they believe th& landowners have the right to do 
whaî they want with their land? 
Do your customers consider that land needs 

selling to Europeans because, in his opinion, they had better land ethics than Nova 

7.5 

8 

One real estate agent who did not participate in the study voiced his opinion on 

land sales to Europeans @ers. comm., June 1999). He said that land purchasing is an 

international phenornenon caused b y tourism, inexpensive flights to and nom Europe, 

and also by the lack of high quality hotel accommodation outside Halifax, He stated that 

Canadians sel1 their land and buy properties in Florida, the Bahamas, and Barbados and 

therefore this "migration patternyy is an international trend and not simply a case of 

Europeans buying land in Canada. He elaborated Nrther by observing that Canadians 

buy properties in Hamburg, London, Paris, and other metropolitan centres. The negative 

side, he said, is that tax assessments are going up and this causes envy on the part of less 

well-to-do locals. FinaUy, he mentioned that this whole movement might collapse if 

m i n e  ticket pnces increase dramaticaily as a result of inflated oil prices. 



Chapter 4: Results - Landomers 

4.1 Country of Origin and Year of Property Purchase 

Out of the 50 inte~ewees, 36.5 were Germans (0.5 accounts for an 

AustriadGerman couple), I l  were Swiss nationals, 1.5 were Austnan, and one came 

from Luxembourg. The earliest year ofpurchase was 1968 and the latest was 1998. One 

of the properties was purchased in the 1960s, ten properties were bought in the 1980s and 

tkty-nine in the 1990s. The distribution of the number of land purchases and the years of 

purchase are shown below în Figure 4.1. 

Figure 4.1: Frequency Distribution of Properties Purchased by Year 

Year of Purchrs e 



4 3  Reasons for Purchasing Land 

The interviewes were presented with tweilve options and asked to choose those 

most closely representing the reasons for their decisions to purchase land in Canada. 

Respondents wuld select as many m e r s  as they wished The results are shown in 

Table 4.1 - They are presented here in the order in which they were presented in the 

questionnaire. The options preferred by more than three quarters of the respondents are in 

bofd font, 

The main reasons for purchasing land in Canada were the naturai beauty of Nova 

Scotia, the beautifùl location, love of nature, and the niendliness of people in Nova 

Scotia. 

Of the relatively small number (1 0 individuals), of those who did not agree that 

Nova Scotians were fiiendly, most felt that they were often exploited by merchants who 

recognized them as non-natives (by their accents), and accordingly adjusted prices or 

estimates to a higher level. To avoid this situation, they report4 that a European will 

often ask a fiiendly Canadian neighbour to seek estimates for him. In the opinion of some 

respondents, a landowner who preferred to seii to a European because he couid get a 

higher price for his property, at a later date in a rishg market, regretted havùig sold at a 

lower price, and tumed his regret into resentment toward his European purchaser. One 

individual clairned that acceptame in the community is very difficult, due to the negative 

local attitude towards outsiders - "people from away". 

Forty-one individuals stated that they had bought property in Nova Scotia because 

of "love of naturey', thïrty-seven of them also chose the option "naturd beauty of Nova 

Scotiay', and thirty-six selected the option "beautifid location". 



Four interviewees s*ited that they purchased land for c%vestmenty7 purposes, as 

welI as c%ea~tifcul location". Two also chose the option '%atural beauty of Nova Scotia"- 

These four interviewees purchased their land between 1995 and 1998 when the Canadian 

dollar was low, and had no plans to seil their land. Therefore, this 'Tnvestor group" 

invested in recreational property for a relatively low prie. Although twenty-six 

individuals selected the option 'property is cheaper than in country of origin", only three 

of them said that they had bought their property as an "investment". 

Nine respondents answered ccn~y7 to the option '7ove of naturei7, although seven of 

them stated that they had bought property because of the cOeautiflll locationyy and the 

"natural beauty of Nova Scotiai7. These statements appear to be contradictory. Fow of 

these nine individuals du, indicated that they had bought property because "it is cheaper 

than in thek country of origin", and because of the 'csocial and political situation in 

Europe", 

'The political and social situation" in Europe was an incentive for twenty 

inte~ewees to purchase land in Nova Scotia Three individuais stated that Gemany was 

a small and overcrowded countiy. Another tbree individuals did not agree with the 

immigration politics of the Gennan govemment. One individual said that he purchased 

his property in Nova Scotia to "have one foot" in Canada if anything happeneci in Europe. 

One individual feared that the Russians would eventudy invade Gennany since the 

Berlin Wall had Men. Another i n t e ~ e w e e  complained that there were too many left- 

wing governments in Europe, and one stated that he bought his property during the Cold 

War Era when the Heimut Schmidt govemment was defeated. 



One inte~ewee responded that he bought property in Nova Scotia because of the 

introduction of the Eurodollar in 1999. The 'low Canadian dollar" was selected as an 

option by six interviewees; while several stated that the Canadian dollar was at a 

relatively high leveI when they purchased their property. 

Twenty-three interviewees chose the option "Canada is a safe country". Only 

fourteen interviewees out of these twenty-three also expressed conceni about the 

"poiitical and social situation in Europe". Therefore, these two options are not highly 

related. When considering the year ofpurchase, five out of ten individuals who had 

purchased their properties in the 1980s chose the option ''Canada is a safe countrf, and 

three of these stated that they were c o n m e d  about the "political and social situation in 

Europe7'. But seventeen out of thirty-nine interviewees who bought their properties in the 

1990s chose the option "political and social situation in Europe7', which shows that the 

political and social situation in Europe has become a more important consideration for 

recent buyers. 

The option "other reasons" was chosen by twmty Europeans. Three interviewees 

cited the realization of a childhood dream, while two others said that they planneci to 

retire to Nova Scotia. Other reasons indudeci good huntùig and fishùlg, the beauty of the 

area, the pure and fiesh air in Nova Scotia, closeness to relatives who had immigrated to 

Canada, the purchase of land while travelling through Canada, the lower cost of living, 

simpler lifestyle and greater personal fieedom and personal safety in Canada than in 

Europe. 



Table 4.1: Reasùns for pnrchase of property in Nova Scotia; Q=SO 

1 Reasons for porchase of property in Nova Scotia . - -  -Response Frequency . I 
Love of nature 41 
Canadian dream, fieedom and adventure 23 
Property is cheaper than in country of origin 26 

1 Beautiful location 43 
Lavestment 4 
It was easy to acquire property 23 
Friendliness of people in Nova Scotia 40 
Natural beauty of Nova Scotia 44 
Canada is a safie counfry 23 
Political and sucid situation in EUTOD~ 20 
- -- -- 

Low Canadian dollar 6 
Ottier reasons 20 

4.3 Property Selection 

The interviewees were asked how they learned that properties were for sale in 

Nova Scotia. Six optional responses were offered. 3Sneteen interviewees stated that the 

information came from family and fnends in Europe. None of the inte~ewees had 

received this information h m  the Intemet or tourist brochures. Sixteen responded that 

their sources were newspaper advertisements in their home countries, wfrile eight stated 

that they learned this fact in European and Canadian magazines. This section included a 

German medical journal, a Gennan hunting magazine, two Gerrnan nature magazines and 

one German as weil as one Canadian real estate brochure. Only five responded that they 

had seen advertisements dunng a vacation in Nova Scotia, while seventeen had leamed 

that properties were for sale h m  other sources. Seven interviewees reporteci that they 

became aware of land for sale during exhibitions and fairs during boat shows and fairs for 

boats in Germany and Switzerland, one had tallced to a German real estate agent, another 



saw Land during a sightseeing tour in 1992, and one became interesteci during a camping 

tour in Nova Scotia 

The number of properties viewed before makllig final decisions, ranged fkom zero 

to about a hundred. Zero meant that this individual bought the property fiom 

photographs. Ten interviewees claimed that they had viewed only the property they 

purchased, having 'loved it at fint sight7'. The average individual saw tweIve properties 

before he/she decided to buy. 

Figure 4.2: Frequency Distribution of Nurnber of Properties Viewed before 

Purchase 

Number of Properties Viewed 



When asked whether there was a reason for their choice of area of Nova Scotia in 

which their property was located. forty-six interviewees answered 3 e s "  Eleven saîd that 

it was the beautifûl location with a nice view, or had naturaI attniutes. 

Ten individuals stated that they chose their properties for their watefiont location 

and their attractive surroundings. Four chose their properties because of the good 

infrastructure in the area. One respondent said they chose their particular location 

because ofthe proximity of Gennan culture and Wends, while another mentioned the 

wish to be fàr away fkom a major thoroughfàre but close to al l  facilities. For one 

respondent, access to the sea was the most important consideration, while another 

mentioned the desirability of the good climate. One respondent had chosen her property 

because it was fog fiee while another respondent was attracted by the beautifiil house. 

When asked ifthey owned land elsewhere else, thirty-four responded 

afarmatively. The results are show= in 4.2: 

Table 4.2: Landowners response to owning land elsewhere, n=34 

1 In the United States 1 1  1 

Own land somewhere else 

Sixteen respondents owned property only in Nova Scotia. They were mostly fiom 

young families with small children who were probably unable to afford property in 

Europe. Many of them indicated an interest in immigration to Canada. 

Number of 
respondents 

In Gerrnany 
In Nova Scotia or Canada 
Zn Switzerland 
Did not specifjr where 

14 
1 i 
7 
5 



The interviewees could select fiom £ifteen options when asked the reasons for 

purchasing their partinilar piece of land. (Respondents could select as many answers as 

they wished.) The r e d t s  (Table 4.3) are presented in the order of the q u e s t i o ~ ~  The 

options preferred by tIiirty-five, or more of the respondents are in bold font. 

The most fkquently selected options were 'tnew over the ocean or lake", "quiet 

surroundings, solitude", 'îvaterf!?ont propertf', ïecreational property", '~ lderness  

property* enjo y and 'landscape". 

Table 4.3: Reasons foreign landowners bought Iand 

Why did you b w  th% particuiar piece of land? Response Freqnency 
Low Canadian dollar 8 
Inexuensive land 23 

- - . - 

As fiiture investment 11 
For children 15 
Wilderness property, enjoy nature 35 
Advertisements in news~a~ers  4 

1 ~ d v i %  of relatives niends 5 1 
1 Retirement plans 27 1 
Waterfront property 39 
View over ocean, lake 45 

1 Landscape 35 
Recreational purposes, like swimming, hiking, canoeing 36 
Quiet surroundings, solitude 41 
SpirituaL, aesthetic values 14 
Other reasons 
- -- -- - - -- 

Another fourteen named other reasons for purchasing their property. Two individuals 

were touched/enchanted by the beauty of the Iand. Two individuals mentioned that they 

had more fkedorn in the creation of their dream house because there is less bureaucracy 

in Canada than in Germany- One individual enjoyed the open space and the sunny 

location, another interviewee indicated a desire to meet local residents and communicate 



with them. Another individual bought his property because he appreciated the beautifid 

garden with its many species of birds and pIantsy and another valued access to the sea as 

an important asset One couple waated to be close to their daughter who had immigrateci 

to Canada. Hunting and f i s h g  opportunitties appealed to m e  who were interested in a 

more self-sufficient life style, while some anticipateci the joy of "taming the wilderness7', 

working to cultivate forest lands. 

Thirty-five respondents selected the option 'kildemess property, enjoy nature". 

Thirty of the thirty-five stated that they had pwchased ' k a t d o n t  propew, thirty-three 

replied that they had a '%ew over the ocean, or lake", twenty-six individuals found the 

'landscape" appealing, and twenty-seven individuals bought their property for 

"recreational purposes". The nature-related options were chosen consistently and 

correlated positively with each other, the highest correlation being between 'kilderness 

propertf and 'Xew over ocean or lake". 

Fom-one i n t e ~ e w e e s  bought their property because they enjoy "quiet 

surroundings, and solitude". Of these, only thirteen chose the option "spiritual, and 

aesthetic values" which indicates that these two options are not highly correlated. 

Eight individuals chose the option "low Canadian dalla?' as an incentive for 

buying land, six out ofthis group having bought their properties in the 1 9 9 0 ~ ~  and two in 

the 1980s. Six of these eight also chose the option "kexpensive land", and three selected 

'Yizture ùivestment". There is a high correlation between the 'low Canadian do116 and 

"inexpensive land", there is a low correlation between "low Canadian dollar" and "fùtufe 

investment". Therefore, it appears that the low Canadian dollar was an incentive for land 

purchases, but not for investments. 



Altogether eleven individuals purchased land as a " b e  investment". Seven of 

these individuals also chose the option "retirement p1ansy', and five selected the option 

"for childrenyy. Thereforey these fok  interpet friture investment as a personal investment 

intended for the offspring and the retirement years and not necessarily as a hancial 

investment with an eye on the property increasing in hancial value. 

Thirty outdoor recreationd pursuits were named by the inte~ewees. No List of 

options was provided - the in te~ewees  could name as many activities as they liked. 

Hiking nvimming and canoeing proved to be the most popular. A List of ali the outdoor 

recreational pursuits outliaed by the respondents is shown in Table 4.4. Sorne 

respondents provided information about recreational pursuits not unially regarded as 

'coutdoor", such as reading- Since these responses were obtained, they are included here 

Table 4.4: Outdoor pursuits enjoyed by foreign landowners 

H&g!walkiflg (22) 
Swimming (17) 
- e g  (15) 
Gardening and forest work (14) 
SaiLùtg (9) 
Siking (9) 
Watching wildlife (6) 
Mushroom and berry picking (5)  
Fishing (5)  
Hmtùig (5) 
Motor boating (5) 
p1-g golf (4) 
Rowing (3) 
Tennis (2) 
Reading (2) 
Jopm'ng (2) 
making (2) 
To iive with nature (2) 
Chopping wood (2) 

* one interviewe stressed that her motor was electric, therefore environmentnlly fnendy 



When asked how many weeks per year were usiaiiy spent in Nova Scotia, the 

replies ranged between two to fBy-two weeks per year, the average being 15.5 weeks 

(Figure 4.3). In addition, properties are o h  used by the extended fàmily or fiends when 

the owners are not present- One individual wmes to Nova Scotia ody once a year for a 

holiday. Another cornes as many as twelve times a year. The average is between three 

and four times per year. nie many direct flights to Halifax, particuiarly during the 

summer by Canada 3000, Transat, Iceland Air and SwissAU £hm DusseldorS Fraukkt, 

Munich, Hamburg and Zurich make fiequent travel very convenient. 

Figure 4.3: Frequency distribution of the amount of time European landowners 
spend in Nova Scotia in weeks, n=50 

0-4 5-8 9-12 13-16 17-20 21-24 25-52 

Weeks 

Figure 4.3 indicates a bi-modal distribution in the time spent by the European 

landowners in Nova Scotia. One group tends to spend two to three months at their 

properties here, mostly in the summer months (see Table 4.5). A second smaller group 



spends half a year or more at their Nova Scotia properîies. We can refer to these groups 

as the summer-resident group, and the long-term resident group. AU residents do not fall 

into one group or îhe d e r ,  but these are the predominant tendencies, 

When asked which months they were most likely to visit Nova Scotia, forty-nine 

inte~ewees mentioned specific months, one said that the time of their visit varied from 

year to year. Ten individuals reported that they remained in Nova Scotia all year round. 

Table 4.5: Months of year foreign 1andownei.s are you most likely to be in Nova 

Scotia, n=50 

Iji which months are you most likeiy to be hem? Individual responses 
January 17 
February 17 
March 14 
Apnl 17 
May 32 
June 36 peak months 

- -- -- - 

August 47 
Septem ber 37 
October 33 - - 

1 November 16 1 
1 December 20 1 

Forty-eight inte~ewees indicated satisfaction 

following rasons: beautifid location, nice neighbours 

with their properties for the 

and the fact that they could relax 

on their properties. One individual said that he feels as if he is in '~aradiseY' when he is 

on his property in Nova Scotia One individual auswered negatively and indicated his 

unhappiness at the erosion his property had d e r e d  as a result of the unauthorized 

removal of too many trees by the contractor when the owner was in Germany. Another 

individual answered an ambiguous yedno but did not elaborate any fûrther. 



When the interviewees were asked whether they would advise d e r  people in 

their home coutries to buy property in Nova Scotia, eighteen responded negatively and 

sixty-four percent answered affinnatively . Seven of this latter group &ed the beautitùl 

landscape as their reason, while four said that they would encourage oniy wmmittted 

nature-Iovers to buy land in Nova Scotia, fearing that other people might becorne bore4 

particularly those for whom nightlife and entertainment are a priority- Two respondents 

said that they found the price of land stiIl within an acceptable range. One individual 

favoured buyïng land as a hedge against the possible drop of the Eurodollar, while 

another couple would advise young people especially to buy land here as a refuge. Others 

cornrnented favourably about the ccamount of available spaceyy, the fkiendliness ofNova 

Scotians, and the Iess hectic life style. 

Of the eighteen who answered negatively, eleven said that there were already too 

many Germans/Europeans in Nova Scotia, three regarded such advice as too personal, 

and would recommend prospective purchasers to check the situation thernselves. 

When asked what pians they had for their properbes, forty-nine said they wanted 

to keep their properties, one individual answered he did not know. This was not the 

individual who felt unaccepted as a foreigner. 

When asked i f  they had ever considered rnoving to Nova Scoba on a permanent 

basis, twenty-seven responded positively, twenty-three answered negatively. 



4.4 The Land 

The size of the interviewees' properties variecl greatly. The smallest property was 

0.06 hectares and the largest was 50 hectares; the average 5.44 hectares. Figure 4.4 shows 

the fiequency distribution ofproperty sizes. 

Figure 4.4: Frequency Distribution of Property Sizes, n=5O 

When asked whether they had changed theu land since they bought if thirty-nine 

respondents answered affirmatively, eleven aaswered negatively. When asked to 

elaborate further on the nature of their changes, they were presented with nine options. 

When asked to describe the additions or removds from their property, more than 

half said they had added a buildinghouse, whereas the rest said thek property included 

an already existing house. The redts  are shown in Table 4.6 below. Thiay-four said that 



trees had been removed in order to erect a house, to i n s t d  a septic tadq andior to 

comtruct hiking trails, and trees had been added for landscaping. Those who had lost 

trees to the construction bulldozers when they were absent in Europe were d c a l ,  

believing that trees were cut indiscriminately, reflecting a lack of respect for the 

environment by the contractors. 

Eight respondents reported that they had added a pond, or restored an already 

existing pond. None of the interviewees had fenced their property. Seven had rearranged 

rocks in order to build staircases and porches or to prevent erosion About balfsaid they 

had added features to attract wildlife or create habitats. Bird watching was important, and 

most inte~ewees had added bird feeciers to attract a variety of birds, particularly 

hummingbirds which are not found in Europe. One individual had added bat-houses and 

nests for swailows, while another said she always left "islands" when cutting grass in 

orda to create habitats for birds that nest on the ground. Others added hedgerows to 

attract pheasants and other birds, or lefi meadows intact for deer and rabbits. Two persons 

had added waterholes for animais; another had planted clover over his septic tank to 

attract deer. Five inte~ewees chose the option "othef'. Two said they had added 

swimming pools, and another two had added garages. Several persons had planted 

vegetable gardens but their efforts were thwarted by the animals that beat them to the 

hawest! One individuai, an artist, had enhanced his property by adding sculptures with 

the idea that these would attract Ftildiife. 



Table 4.6 Property changes by foreign owners, m=29 

Removais or additions to propertg Response Frequency 
Building; added 28 
Trails added 23 
Roads added 3 
Trees added & removed 34 
Pond added 9 
Fence added O 
Rocks added 7 - - 1 Features to ataact wildlife/create habitats added 26 1 

- 

1 Other added 5 

4.5 Fanna and Flora on or near Property of Landowners 

When asked ifthey knew of any interesting .or umisual naîural features or wildlife 

on their properties, twenty-nine responded afnrmathely and twenty-one answered 

negatively, while three individuais were unsure. Eleven of those who repiied 

affirmatively mentioned "swamps". (The German word "Sumpf' translates as c'swamp"). 

Nme respondents said they had a wild forest, six respondents had ponds; two of which 

were inhabiteci by spring peepers. Two individuals had fieshwater lakes on their property. 

One property contained a sandy beach with dune gras When the developer offered to fi11 

the dune in with soi1 to create more garda space, the owner protesteci strongly. One 

interviewee reported an existing hedgerow as an interesting natural feature to attract 

birdç. Europeans usually cal1 these naturat features biotopes. A biotope is defined as an 

area with uniform biological conditions and a place for a particular kind of biota (Collin, 

1995)- 

Those interviewees who had lady slipper orchids on their properties usualiy 

thought that they had discovered an endangered or rare species, because in Central 

Europe such orchids are highly endangered. Several expresseci pride in theîr water Mies, 

wild roses, foxbemïes, juniper bushes, and pitcher plants. Scots heather was reported by 



one individuai, and two others had cranbemies; as welL two had hemlock trees, and one a 

sugar maple. Yet another one had discovered reeds at his beach. fntemiewees named 

seventy species found on or near their properties. The Est is presented in Table 4.7. 

Table 4.7: Interesting Fauna on or near Property 

White-tailed Deer (2 1) 
Porcupine (15) 
Raccoon (13) 
SQuirrel(8) 
Rabbit (7) 
Fox (6) 
Chipmunk (5) 
Hiubour seaf (4) 
Bat (3) 
omr (3) 
Coyote(2) 
Beaver (2) 
w-haks (2) 
Porpoises (2) 
Mdaat  (2) 
Weasel(2) 
Wildcat (2) 
Mink (1) 
PoIecat (L), misidentifieci carnivore 
Mole (1) 
sQmk (1) 
nying Ssuirrel(1) 
Moose (1) 
Groundaog (1) 

Ph- (14) 
Hummnigbird (13) 
BIue lay (10) 
Bald Eagie (9)* 
Herons (a)* 
Osprey (8) 
Amerïcan GoIdnnch (6) 
Robin (5) 

(5) 
(5) 

Owls (4), incIuding one Barred Owl 
(4) 

Crow (4) 
WOOcfpecket (4) includnig 1 Pileated Woodpedm 
and 1 Downy Woodpecker 
Purpie Finches (3) 
Cormoranî (3) 
Kin@-= (2) 
Raven (2) 
Warbler (2) 
Grouse (1) 
Sanrp,iper (1) 
J ~ Y  (1) 
Merganser (1) 
Black-capped chickadee (1) 
White- nirthatch (1) 
Brown creeper (1) 
SIate colomed junco (1) 
common redpoll(1) 
Evening Grosbeak (1) 
Pine Siskin (1) 

Reptiles and Ampbibians 
Frogs (9)%cIuding 2 spring peepers and 2 Bdfiogs 
s- (7) 
Snapping tintle (2) 
Painteci nntre (1) 
BIancfingYs tintle (1)* 

Invertebrates and Fish 
SwaUowtail (butterfly) (1) 
Trout (1) 

(1) 



The species with a star (*) are species of partidar interest- In the 1970s the Bald 

Eagle was Listed as endangered in the United States (Mark Elderkin, pers. coma, 

Oct. 1999). At present the Bald Eagle populations in Nova Scotia are actualiy thriving 

(Marc Elderkin, pers. comm., Nov. f 999). The Great Blue Heron populations in Nova 

Scotia are recovering fiom an earIier dedine and are still listed as vulnerable (WWF, 

l998/99). The population of the Blanding7s turtle is listed as threatened (WWF, 1998/9). 

When they were asked whether the presence of wiidlife had a special value to 

them, thirty-two interviewees responded affirmatively, seventeen responded that this 

question did not apply to the- and one respondent answersd negatively. 

Thirty-eight respondents affirmed that they had wildlife guides or referene books 

on natural history, while twelve did not have such literature, in part because they felt their 

proficiency in English to be inadequate. 

When m e r  asked what they knew about the previous uses of their properties, 

nineteen interviewees answered that their land was former fardand, seventeen responded 

that their land was wiid forest l ad ,  and one individuai (who had viewed one-hundred 

properties) replied that his land was formedy used as a meeting place by fndians- Eight 

interviewees stated they had been given information about the bistory of their properties 

by the former owners. 

Three respondents owned islands, one of which was formerly used for farming. 

One individual had found evidence of an old raiiway on his property, another had 

discovered information about his property in a local museum. Only one i n t e ~ e w e e  knew 

nothing of the history of his property. 



4.6 The Land Ethic 

Asked about their land ethic, the intemiewees were asked to choose nom among 

eight options. Seven considered land to be an investment, and forty-eight considered that 

their land was for their own enjoyment. Forty-one thought that land had intrinsic value, 

and sixteen individuah also thought that land requUed human management. Only five 

respondents thought that landowners had the right to do what they wanted with their land. 

Sixteen said that they had bought the land to protect it. Many of those who did not select 

this option nevertheless said that they would protect their land, even though they had not 

considered ecological implications at the time they purchased their land. Therefore, these 

sixteen individuals are an important subset nom a conservation perspective - they can be 

seen ccactive7' in conservation. Forty-seven of the Europeaa landowners agreed that 

landowners should preserve the natural features on their land. In the category   the?'^ 

there were four responses: one individual said it was necessary to take responsibility for 

one's land, another said that she had plamed to preserve and beautiG various features on 

her property, another said it was very important to r e w  h m  introducing any foreign 

species which could compromise the native flora and fauna, the fourth person said the 

amount and type of management depended on the nature of the prevding landscape - a 

garden landscape would requïre more intensive management than a wildemess landscape. 

When asked about their laad ethics, the respondents agreed with the following 

staternents (Table 4.8): 



Table 4.8: Land ethic of foreign Iandowners, n=50 

Land ethic . _ ResponseFrequency 
Land is an investment 4 1 Land is for my enjoyment 48 1 
Land has i n t ~ s i c  value 41 
Land requires human management 16 
Landowners have the ri.& to do what they want with their land 5 
Bou& land to ~rotect it 16 1 

1 Landowners should oreserve the matoral fe8îuns of their land 47 1 
- - 1 m e r  3 I 

m e n  asked how they valued the naturalness of their land, the respondents chose 

fiom six categories. The in te~ewees  codd select as many options as they wished. The 

options preferred by over three quarters ofrespondents are in bold. Two respondents 

chose the category "'other" One person beiieved tbat he showed greater appreciation for 

his Iand than did most Canadians, and another admitteci that he has not yet had the c h c e  

to corne to know his l a d ,  since it was a recent purchase. See Table 4.9. 

When the interviewees were asked whether they were familiar with Canadian 

laws anri regdations relating to trespassing, the environment, and land-ownership, half of 

those interviewees said ' ~ e s Y y  and the other half said 

Table 4.9: Value of natnralness of Iand by foreign Iandowners, n=50 

- Value of naturahess of land Response Frequency 
Admire and respect it 42 
Trg to preserve it by not making any changes 41 

. Bonght property to be dose to nature 44 
Discovered radendangerd species 11  
Know plantdanimals by name 35 

- - 

1 Other 2 1 



When M e r  asked whether they had any concenis using fertilizers, herbicides, or 

pesticides, forty-seven answered affirmatively, and even more expresseci interest in 

consemation issues. However, one individual answered "noy', because in his opinion, the 

protection of the environment was in the hands of "the lefi wing", a polittical stance of 

which he did not approve. 

The participants could choose fiom six options, and select as many answers as 

they wished- The results are shown in Table 4.10. Almost all selected a l l  categories; 

however one person believes that conservation was not his responsibility - that Danvins's 

theory of cCSurvival of the fittest" would prevail. The category "other" included five 

persons concernecl about air pollution, one about agricuttural m o e  another considered 

radioactive fallout a major threat to the whole world, and one was concemed about 

securing the fiiture. 

Table 4.10: Conservation issues important to foreign landowners, n=50 
- important conservation issues Response Frequency 
Conservation of water 49 1 Conservation of soi1 48 1 
Conservation of beaches 50 
Conservation of wildlife habitats 48 
Conservation of endangered species 49 
Other 8 

When asked ifthey were wîlhg to be inteMewed again as part of this study of 

the conservation attitudes of Europeans who were property owners and part-time 

residents of Nova Scotia, forty-four participants answered af3knatively, and six 

answered negatively . 

The last question dedt with the options (government and non-govemment 

organizations) that were available to private landowners concerned about the preservation 



ofthe naturaf d u e s  of their land. Fifteen were aware of programs, and thirty-five were 

unaware that assistance was availabfe. One individual had heard about the Crescent 

Beach Initiative in the 1970s, and two had heard about Hirtle's Beach Initiative. Une 

individual knew of the Nova Scotia Nature Trust, another was familiar wXth the World 

Wildlife Fund (WWF). One person was an active rnember in the Kingsburg Coastal 

Conservancy Group. 

4.7 Cornparison between German and Swiss Landowners 

In order to find out ifthere is a difference of response between Swiss (n=l 1) and 

Ge- (n=36) landowners, the data were separated between Swiss and German 

inte~ewees. The questions follow the order of the questionnaire. The results of the 

question 'khy did you choose to buy property in Nova Scotia" are shown in Table 4.1 1. 

Noticeable (larger) Herences are boldeci and will be discussed below. 

The fact that "property is cheaper in Nova Scotia than in the country of ongin" 

played a greater role for the Swiss interviewees than for the Germans. Because both 

Switzerland and Germany have a relatively small land base compared to Canada, prices 

in both couriaies are considerably higher than in Nova Scotia Land prices in Switzerland 

are particularly high. Hence the higher prices of land in Switzerland relative to those in 

Germany can account for the dinerence. On the other hand, Swiss people seem to feel 

much safer in their home m m  than Gerrnans do in their country. This result could be 



Table 4-11: Cornparison between Swiss and German ïandowners reasons for buying 
land in Nova Scotia 

b o n s  for land purchase Response Frequency 
Swiss : n=l 1 Germans: n=36 

Love of nature 10 (91) 30 (83) 
Canadian ciream, fieedom and adventure 4 (36) 19 (5 1) 
Property is cheaper 7 (64) 17 ( 47) 
Beautifiil location 9 (82) 3 1 (86) 
Investment O (0) 4 (11) 
Easy acquire 5 (45) 17 (47) 
Friendliness of Nova Scotians 8 f 74) 32 (89) 
Natural beauty of Nova Scotia 9 (82) 32 (89) 
Canada is a safe counhy 3 (27) 20 (54) 
Political & sociai situation in Europe 3 (27) 15 (41) 
Low Canadian Dollar 2 (18) 3 (8) 

1 0ther reasons 4 (3 6 )  14 (39) 

* numbers in brackets are percent 

explaineci by the fact that Germas have had to face more political and social changes 

d u ~ g  the last decades, leading to a feeling of insecurity. 

The average number of properties Mewed before purchase by the Swiss was 5.2 

(range: one to fifteen) whereas the Germans viewed 13.5 (one to about one hundred). 

The average stay in Nova Scotia by Swiss was 10.3 weeks (range: twa to twenty- 

two), by Germans 15.9 weeks (range: four to fifty-two). 

The reasons given by both Swiss and Gerrnans for purchashg a particular piece of 

property were similar. The results are showm in Table 4.12. Noticeable differences are in 

bold font. 



Table 4.12: A Cornparison between Swiss and German ïandowners purchashg 
specific pmperty in Nova Scotia 

Why did pou buy this plVticuIar piece of land? Response Freqnency 
Swiss: n=l1 Germans, n=36 

Low Canadian dollar 2 (18) 6 (17) 
Inexuensive land 5 (45) 16 (44) 

- -  

As future investment 1 (9) 10 (28) 
For children 3 (27) 12 (33) 
Wilderness property 8 (73) 27 (75) 
Advertisement in newspapers 1 (9) 2 (6) 
Advice of reIatives/fiends O (O) 5 (14) 
Retirement dans 6 (55) 20 (56) 
Waterfront properfg 11 (100) 28 (78) 
View over oceadake 11 (100) 3 1 (86) 
Landscape 9 (8 1) 23 (64) 
Recreational purposes 8 (73) 27 (75) 
Ouiet surroundiin~~s- solitude 9(82) 30 (83) 

/ Spiritual, aesthetic value 
- 

7 ( 59) 8 (22) 
1 Other reasons 2 (18) 1 1 (30) 1 

* numbers in brackets are percent 

In this shtdy, more Germas than Swiss were inclined to buy Iand as a fiture 

investment, whereas the Swiss appeared to place a higher value on the inherent spintual 

and aesthetic value of the land. Perhaps the relative sizes and prosperity of the two 

corntries can account for this dserence in values. Swiss people appear to place a greater 

value on waterfi-ont properties, probably due to the land-Iocked geugraphical situation of 

their homeland. 

The Swiss have tended to purchase larger parcels of land than the Germans: the 

Swiss with 8.62 hectares (range: 0.2 to 50), and the Germans with 3 -3 5 hectares (range: 

0.26 to 25.9). Again this difZerence can possibly be accounted for by the desire of 

persons fiom a country with such a small amount of habitable land to be able to own 

more extensive properties. Altematively, it rnay be a statistical artifact- 



When asked about their land ethic, there were clifferences between the responses 

of the Swiss and the Germans. The results are shown in Table 4.13 below. 

Table 4.13: Cornparison between Swiss and Grman Landomers with respect to 
theu land ethic; Swiss landowners, n=10; Geman landowners, n=36; 

, Land ethic Response Frequenq 
Swiss Germans 

Land is investment 1 (9) 6 (17) 
Land is for my enjoyment 11 (100) 34 (94) 
Land has intnrisic value 10 (91) 29 (81) 
Land rmuires human management 6 (SOI 13 (36) 

1 Landowners have the ri& to do 2 (18) 4 (11) 1 
1 Bought land to protect it 6 (50) 11 (31) 1 

Landowners should preserve natural features 1 1 (1 00) 33 (92) 
Other 1 (9) 2 (6) 

* the numbers in brackets are percent 

More Swiss than Germans considered it necessary for land to be managed and 

protected perhaps because the Swiss are used to owning relatively small p o p d e s  which 

they must care for and manage efficiently in order to maximize their vaiue. This is 

probably the reason they cited "bought land to protect it". In a mountainous country like 

Switzerland, there is relatively strong awareness of erosion, and the exacerbation of this 

problem by careless land management. 

When asked how they valued the 'Cnaturalness of their land", the results of both 

Swiss and Germans were aimost identical, except for the option "know plantdanimals by 

name", which was (understandably) more fkquently selected by Germans to whorn 

knowledge and precision in all areas have historically had a particularly high prionty. 

Since most of the Swiss bought their progerties in the 1990s, they may not have felt 

cornfortable stating that they knew Nova Scotian wildlife by name. NoticeabIe 

dserences are in bold. The results are shown in Table 4.14. 



Table 4.14: Comparison between Swiss and Geman landowners with respect to 
valuation the natudness of their land; Swiss landowners, n=ll; German 

1 Naturaïness of iuid Response IFrequency 
Swiss Germans 

Admire and respect it 9 (82) 30 (83) 
Try to preserve it 9 (82) 30 (83) 
Bou& property to be dose to nature IO (91) 32 (89) 
Discovered radendangered species 2 (18) 9 (25) 
Know pïants/anirnais by name 8 (68) 31 (84) 
Other O (O) 3 (8) 
* the numbers in brackets are percent 

4.8 Effect of Time OF Purchase 

In order to see ifthere is a merence between the perceptions of landowners who 

bought at dinerent times, the 1980s buyers (n=10) were compareci with 1990s buyers 

(n=39). The questions and options foilow the order of the questionnaire. The results do 

not show a significant statistical dinerence because the sample size is too small. 

Noticeable differences are bolded. The results of the question 'Why did you choose to 

buy property in Nova Swtia?" are shown in Table 4.15. 

Table 4.15: Comparison of reasons for purchase in the 1980s and 1990s 
r 

Reasons for purchase Response E'requency 
1980s, n=IO 1990s, n=39 

Love of nature 9 (90) 38 (82) 
Canadian dream, freedorn and adventure 6.5 (65) 17 (44) 
Property is cheaper 3 (30) 23 (59) 
Beautifiil location 8 (80) 34 (87) 
Investment O (0) 4 (10) 
Easy to acquire 3 (30) 19 (49) 
Friendliness of Nova Scotians IO (100) 30 (78) 
Natural b w  of Nova Scotia 10 (200) 34 (87) 
Canada is a safie country 4-5 (45) 19 (49) 
Political & social situation in Europe 3 (30) 17 (44) 
Low Canadian Dollar O (O) 6 (1 5) 
Chher reasons 3 (30) 19 (41) 
* the numbers in brackets are percent 



The option 'Tanadian dream, fieedom and adventure" was chosen more often by 

Iandowners who bougfit in the 1980s, perhaps wishing to experience a life style quite 

different fiom that available in highly-induçtridired Central Europe. In the 1990s, the 

relatively low prices ofproperty (due in large part to the low value of the Canadian 

dollar) were a greater incentive than in the 1980s when the higher-valued Canadian dollar 

caused property prices to be reiatively hgher. Persons who purchased property in the 

1990s considered the rnechanics and cost of property-transference to be simpler than did 

those who bought their properties in the 1980s. All Iandowners who bought in the 1980s 

chose the option '%endhess of Nova Scotians", whereas landowners who bought in the 

2990s considered this factor to be of lesser importance, possibly because of the larger 

nunbers of fellow-Europeans in the area. There was some concem expressed that the 

ùrcreasïng numbers of European Iandowners w b  could af5ord to purchase prime 

properties causing some resentment among Nova Swtians who can no longer &ord to 

purchase these properties themselves. 

Persons who purchased theû property in the 2990s were more motivated to have 

a second resideace away fiom the turmoil of the European scene than were those who 

purchased their properties in the 1980s. Many of these Iandowners expressed concem 

about the political and social changes that happened in Germany after the reunification. 

The average number of properties viewed before purchase by landowners who 

had bought in the 1980s was 9.6 (range: one to twenty), whereas those who bought in the 

1990s viewed 12.2 (range: zero to about one hundred). 

The average stay in Nova Scotia by Iandowners who bought in the 1980s was 

1 8 -2 weeks (range: four to forty-four) while people who bought in the 1990s was 14.8 



weeks (range: two to fïfly-one). This r e d t  might be explained by the Gct thai those who 

bought in the 1980s are older and more Iikely to have reached retirement age, and can 

therefore aBord to stay somewhat longer in Nova Scotia. 

The reasons for purchashg a particular piece of land, the responses of people who 

purchased in the 1980s and the 1990s were similar. The r d t s  are shown in Table 4.16. 

Noticeable differences are in bold. 

Table 4.16: Cornparison of Reasons for pnrchase in the 1980s and 1990s of 
parCicular piece of land 

Particular piece of land Response Freqiieacy 
1980s: n=10 199ûs:n=39 

1 Low Canadian dollar 2 (20) 6 (15) 
- 

Inexpensive land 3 (30) 18 (46) 
As friture investment 1 (10) 10 (26) 
For children 1 (10) 13 (33) 
Wilderaess property 7 (70) 16 (39) 
Advertisement in newspapers 0 (0) 4 (10) 
Advice of relativedfnends 1 (10) 4 (10) 

- - 

Retirernent plans 6 (60) 21 (54) 
Waterfront property 9 (90) 28 (74) 
View over oCeannake 9 (90) 36 (90) 
Landscape 6 (60) 27 (69) 
*the numbers in brackets are percent 

The reasons given by interviewees for their choice of property changed ody very 

slightly between the 1980s and the 1990s. More of those who bought in the 1980s cited 

the desire for both wilderness and watdont  properties than did those who bought in the 

1990s. This r d t  might be explained by the fàct that the value of both types ofproperty 

has risen over the past decade, due largefy to increased demand. 

The people who bought in the 1990s may have tended to purchase larger parcels 

of land than those who bought in the 1980s: the former purchased an average of 6.25 

hectares (range: 0.4 to IO), the Iatter an average of 2.6 hectares (range: 0.06 to 50). 



AU of those (100%) who pmchased in the 1980s had made changes whereas of 

those wbo bought in the 1990s only 69.2 percent had made changes. This result may be 

explaineci by the fact that an iacreasing number of landowners who bought in the 1990s 

bought already existing houses, and it may be an indication of a tendency to keep their 

properties as naRual as possible. Also, there has been more time for the earlier buyers to 

make changes. 

M e n  asked about their land ethic, eighteen percent who bought in the 1 9 9 0 ~ ~  

chose the option 'land is investmenty', whereas none of the landowners who bought in the 

1980s had bought for investment purposes. This result can perhaps be explaineci by the 

low value of the Canadian dollar chiring the 1990s, which cunstituted more of an 

incentive for personai investment. Landowners who bought in the 1990s did not select the 

option 'land requires human management" as often than those who bought in the 1980s. 

This result might be due to the fact that they bought undeveloped/pristine properties and 

plan to keep them in their natural state and to protect them. Also, they are younger, and 

the idea of the need for active land management is relatively "old fashioned". 

Table 4.17: Comparison of land ethics between landowners who purchased in 1980s 
and 1990s 

Land ethics Response Frqoency 
1980s: n=10 1990s: n=39 

Land is investment O (O) 7 (18) 
Land is for rny enjoyrnent 9 (90) 38 (97) 
Land has intrinsic value 9 (90) 32 (82) 
Land requires human management 6 (60) 13 (32) 
Landowners have the ri& to do 1.5 (15) 5 (12) 
Bought land to protect it 2 (20) 15 (37) 
Landowners shodd preserve naturd features 9 (90) 37 (94) 

I ûther 1 (3) l 
I 1 

*the numbers in brackets are percent 



There is M e  clifference between people who bought in the 1980s and the 1990s 

conceming the appreciation of the naturalness of their property. The results are shown in 

Table 4.18, Noticeable differences are in boid. 

Table 4.18: Cornparison between Iandowners who bought in the 1980s and the 1990s 
in respect to vduation of naturalness of land 

1 Admire and respect it 10 (100) 38 (82) 1 
Try to preserve it 9 (90) 38 (82) 
Bought property to be close to nature 8 (80) 36 (90) 
Dkovered rardendangered species 4 (40) 7 (18) 
Know plants/animais by name 9 (90) 29 (76) 
m e r  10 (100) 1 (3) 
* The numbers in brackets are percent 

People who bought in the 1980s more often seiected the option "discovered 

rare/endangered species"; these folk have spent more time in this province and had the 

opportunity to farniliarize themselves with the Nova Scotian fauna and flora, and to 

explore their properties fully. 



Chapter 5: Discussion 

The research has provided information about the land ethics of German-speakïng 

non-resident landowners in the Lunenburg County region Previous reports, particularly 

in newspapers (see Introduction) had indicated that this group of landowners may be 

particularly interested in financial investments and have iittle concern for the intrinsic 

value of land, which Aldo Leopold describes as a 'land ethic". The hdings, however, 

conflict with this view, as discussed below. 

5.î Assessment of Land Ethics by Real Estate Agents compared with Self- 
Assessment of Landowners 

The research has permitted the development of profiles of a group of non-resident 

German-speaking landowners in Lunenburg and Queens Counties, in Nova Scotia. 

Pariicular attention has been paid to their land ethics. Interviews with real estate agents 

have provided an alternative pronte of a larger group fkom which the interviewed sample 

was selected. There is a strong contrast between the self-assessrnent of the non-resident 

landowner group, and the vision of them in the eyes of the real estate agents. 

One of the main goals of the questionnaire presented to the real estate agents 

(Questionnaire 1) was to find out why Europeans buy land in Nova Scotia. During the 

interview, this question was asked four times, each time in a slightly different conte* 

and always as an open-ended question. The group of experienced real estate agents 

explained that the low pnce and availability of land, investment purposes and the 

perception that Caaada is a safe c o u ~  are the main incentives for Europeans buying 

land in Nova Scotia. The questions elicited slightly dflerent responses when repeated 



(Table 5.1). The politicai situation in Europe as an incentive to buy land was mentioned 

only by less experienced real estate agents. The love ofCanada and Nova Scotia were 

listeci only at the beginning of the inte~ew,  and nature-related incentives were hardly 

ever mentioned by real estate agents. 

Table 5.1 Reasons for land purchase in Nova Scotia according to real estate agents 

Fust question 

Love or Canada and 
Nova Scotia (8) 
Availab'i of land (7) 
Low prie of land (7) 
JhV-- (6) 
Cauadaassafe 
~ ~ t r y ( 5 )  

First repeat 1 Second repeat 1 Thud r&eat 

Peace and privacy (5) 
Canada as safe country secunty in Canada (4) 

Retirement (4) 

By contrast, the landowners themselves responded that they had bought their 

properties for love of nature, beautiful location of the property, fkiendliness of locals and 

the natural beauty of Canada. 

A similar discrepancy couId be perceived when the real estate agents were asked 

to comment on their clients' land ethics (Table 5.2): 

Table 5.2: Real estate agents' perceptions of iandowners' land etbics versus the 

landowners own responses. 

1 Statement 1 1 Red estate Landowners, n=50 1 
I 1 1 agents, n=10 1 l 
11 1 Land is an investment 1 90% / 8% 1 

1 protected 1 1 1 

2 
3 
4 
5 

6 

Land is for enjoyment 
Land has i n h i c  value 
Land requires human management 
Landowners have the nght to do what 
they want with their land 
Naîural features of land need to be 

100% 
80% 
70% 
75% 

80% 

96% 
82% 
32% 
10% 

94% 



Two main reasons can be proposed for this difference in assessrnent The real 

estate agents may have misjudged their clients, or the sample selected for the interviews 

was not representative of the group as a whoie. It is quite probable that both of these 

reasons apply. Real estate agents are in the business of selling property for a profit, and 

so they are iïkely to assume that their clients share this interest. The agents may therefore 

take more notice of the reasons given by a potentiai buyer for taking an interest in a 

property when these coincide with their own interests, thereby creating a bias in their 

judgement. Sidarly, the snowball discovery process for landowners may have led to 

selection of a group of intervieweci landowners who were sympathetic to the 

conservation-oriented nature ofthe inquiry, and who therefore recommended others with 

this sarne philosophical inclination. The selection method is unlikely to have led to 

i n t e ~ e w s  with those who bought property for a quick sale. These biases are an 

unavoidable part of the inquiry. In the absence of reliable census data on non-resident 

landowners, a random sample was not obtainable. The possible bias displayed by the real 

estate agents is intrinsic to the- and can only be discovered on the basis of data 

collected independently h m  a true random sample. Despite these intrinsic Limitations of 

the study, valuable qualitative data were collecteci about the beliefs of real estate agents, 

about their non-resident German-speaking clients, as well as valuable self-assessrnent 

data about a selected group of fifty non-resident German-sp&g landowners, many of 

whom were clients of these same agents. 



5.2 hitial Research Questions 

m e n  the initial hypotheses were formulated at the beginning of the research, two 

possible ideas were considered. It was thought possible tfiat European landowners would 

not have a strong attachment to their specific parcels of land but that their sensitivity to 

conse~vation issues would be hi& because they originate f?om cultures in wfiich the 

effects of land degradation have been felt relatively strongiy. 

The first of these presumptions seems to have been fàlse- The second seems true, 

although with a carry-over of European attitudes to conservation that may not necessarily 

be relevant in Nova Scotia. 

5.2.1 Attachment to the Land 

The fact that 98% of landowners showed no interest in selling their land indicates 

an attachent to it. Ln addition, although these landowners are non-Canadian, they spend 

on average alrnost 30% of each year on the property. The results clearly show that 

almost al1 of these landowners attach great value to the nawal values and beauty of their 

property, which presurnably affects their desire to stay on it and to keep it. It appears that 

these European landowners have bought 'a piece of Nature' in Nova Scotia, which they 

love and whîch they could not have acquired in their home comtries. They chensh their 

land and tend to use it to recuperate f?om the fast pace of their [ives in Europe. 

5.2.2 Perceived Sensitivity by Europeans to Conservation Issues 

The assumption ttiat Europeans show sensitivity to conservation issues appeared 

to hold true. Almost a l l  interviewees agreed that conservation is an extremely important 



issue, in accordance with the findings of Sutherland (1996) for a representative sample of 

landowners in Hants County, Nova Scotia. Lakes and oceans are considered to be 

environmentally sensitive (Kreutzwiser, 1 995) and productive areas @km-Borgese, 

1998), and one real estate agent point out that they are greatly appreciated by Europeans 

(pers. comrn., Nov. 4,1998)- However, waterfront properties are becoming unavailable in 

Europe, or can be &ordeci only by the very wealthy. Europeans value their properties for 

their naturalness and beauty, and in order to keep this d u e ,  they want to protect their 

land. 

5.3 Financial Motivation For Purchasing Land 

Advertisements and news stones have suggested that the introduction of a new 

currmcy, the Euro-Dollar, wodd spur the buying of land in Canada, because the 

investment wodd be more secure (see Southem Germn newspaper, 'The Eurodollar 

does not corne to Canaday7, Süddeutsche Zeitung, March 7/8, 1998, V2/3 1, (also see 

Introduction). The Eurodollar has been used as a marketing strategy by European-based 

red estate agents for the last few years. Although most of the properties of the 

interviewed tandomers were purchased in the 1 9 9 0 ~ ~  only one i n t e~ewee  admitted that 

he had purchased land fearing a devaluation of the Deutsch Mark through the 

introduction of the Euro-Dollar. 

The extent to which price is an incentive for property purchase relative to the 

inherent values of Iand for the purchasers is difficult to detennine. For the interviewed 

group, the annual number of purchasers has tended to increase with t h e  (Table 5.3 and 

Figure 5.1). During this same period, the value of the Canadian dollar versus the Deutsch 



Mark has tended to fd (Table 5.3 and Figure 5.1). Thus, the number of purchases 

k e a s e d  as the relative value of the Canadian dollar fèll (Figure 5. l), but we do not 

h o w  whether this trend is driven by desire for cheap l a d ,  or is simply a historical trend. 

The increase of land purchases during the 1990s rnight also be due to extensive 

advertising in European newspapers and magazines and the changing political and social 

situation in Central Europe, especially in Germany. 

Table 5.3: Year, eachange rate, and rate of purchase 

Exchange Rate 
Year MarkDollar 

Nurnber of interviewed 
Europeans buying land 



Figure 5.1: Number of Purchases and Exchange Rates over Time 

5.4 Investment Versus Aesthetic Considerations 

Most inte~ewees cited aesthetic and nature-related reasons for h a h g  bought 

property in Nova Scotia, by selecting options such as 'love of naturei', "naturd beauty of 

Nova Scotia" and "beautifid locationi' as a reason for purchase. Only four of the 

respondents admitteci having investment motivations, and even half of îhose also chose 

''naturai beauty of Nova Scotia" as an option. Further, these four purchased their 

properties when the Canadian dollar was low, and have no plans to sel1 their land. These 

results show that there is Iittle evidence that the price of property acts as a primary 

investment motivation (see Chapter 4). 

Nime of the interviewees answered "no" to the option 'love of although 

seven of them said they had bought their property because of "beautifid location" and the 



"natural beau@ of Nova Scotia" These statements appear to be contradictory. Four of 

these nine individuals answered as well that they had bought property because 'it is 

cheaper than in their country of on* and because of the social and political s i d o n  

in Europe. This result suggests that their primary motivation was security, and their 

secondary motivation was the natural beauty of Nova Scotia. 

5.5 Perceived Inherent Vdue of Land 

The survey showed (and the real estate agents properly recognked) that 

Europeans have great respect for trees. This value is fostered in Central European Pre- 

schools (Kindergarten), and has therefore become an integral part ofEuropean culture 

(Schütze, 1996; MüHer-Ulirich, 1996). The fact that trees provide humans with oxygen 

through the process of photosynthesis, and prevent erosion as a result of their extensive 

mot system is general knowledge- In German liter-e the term cBaumfievei" (which 

means a crime/injury against a tree) was already coined in the 1 9 ~  century and has 

therefore become an integral part of European culture (von DrosteHüIshofF, 1970). In 

most European communities special permission is needed, which hvolves a lot of 

bureaucracy, when property owners need to cut trees in order to add a garage or extension 

to their houses (personai experience). Since the vdd forests of Central Europe were 

decimated centuries ago (Darby, 1956) (present forests bave been cuitivated), many 

Europeans place special value on the wild forests of Noah America, regarding them as 

special and precious things which need to be protectd The survey quite accurately 

reflects this important cultiaral value which is consistent with Leopold's vision of a land 

ethic. In bis essay 'Thinking like a Mountain", Leopld quotes Thoreau's dictum: cc Ln 



witdness is the salvation of the world" (Leopold, 1949, 141). Iî is interesting that this idea 

reflects the attitudes ofespecidly the younger generation who appreciates the forests of 

Nova Scotia for its very wildness. 

The attitudes of the landowners to some of the ff ora on their properties can be 

explallied by their European heritage. Europeans usually consider lady's stipper orchids 

(C'rïpedium acaule, in North America) (Sutton, 1997) to be very beautifid and precious 

plants, however in Europe they have never seen this flower growing in its natural 

surroundings, ody in botanid gardens. Therefore, because this species (C'ripedium 

calcecrlus) (Felix, 1976) is so rare in Europe, they particularly appreciate and protect 

these plants when they discover them on their properties. As sugar maple and hemiock 

are not native to Europe, nor is the pitcher plant CR Tillich, pers. comm., Nov. 1999), 

these plants also have a novelty value for Europeans. Foxberries and cranbemes, which 

are cornmon plants in Nova Scotia, have become rare in Central Europe and the fiuits are 

usually imported fiom Scand'iavia, and are particularly prized as a delicacy. 

When asked whether they had any interestkg or unusual fauna on their properties 

or nearby, the interviewees listed over sixty species, including animais which are native 

only to North America @ummingbirds, the bald eagle, the American goldfinch, robins, 

porcupines, coyotes, chipmunks, skunks, flying squirrels and spring peepers) (Sutton, 

1997). Other species (deer, squirrels, foxes, pheasants [ineoduced nom Europe], loons 

and seaguIis) (Felix, 1976) native to Europe were also mentioned. These hdings suggest 

that the landowners value dl indicators of wildness on their properties; perhaps in 

unconscious mourning over the loss of wilderness areas and wildlife in Europe. 



When the inte~ewees were asked whether they had any unusual naturaf features 

or vddlife on their properties, some responded that they had swamps. The respondents 

actually used the German term 'Sumpf ', which can be translateci as bog, swamp or 

marsh. Therefore, it cannot be assumed that the inteMewees were able to distinguish 

among dBerent kinds of wetlands; the word 'swamp' might not have been a 

scientifically accurate description. In contrat to North Amerkt, wetlands are rare in 

Central Europe where many have been filleci in to accommodate expmding development 

The wetlands that remain in Germany are strictly protected, and no one is allowed to pick 

plants, or even wallc through them under penalty of fine (German television 

documentaries), 

5.6 Property Management 

In the medig Europeam are often reported to fence themselves in and to put up 'ho 

trespassing signs"(land Research Group, 1990). None of the interviewees in this Nrvey 

had actualiy put a fence amund their properties. Thus this perception may be simply a 

matter of prejudice. Foreign landowners are also reported to show a preference for 

secluded areas in Nova Scotia (Land Research Group, 1990). In this swvey, this held 

irue for only one interviewee. Instead, the landowners appear to be seeking a balance 

between being surrounded by natural lands, and remaining in contact sociaily. 

Another interviewee whose property suffers severe erosion (situated close to Hirtle's 

Beach) mentioned problems with trespassing. He expressed concem with people who 

climb onto his property fiom the (Crown Land) beach, where they have a legal right to 

be. Apparently the trespwers cause darnage to the fiagile soi1 and plant system, which 



requires protection Wïth risirtg sea level, and Atlantic coastal subsidence, problems like 

this can be expected, and do not indicate hostility to trespassing 

Many interviewees expressed concern about coILSeTViI1g the natural heritage of Nova 

Scotia Some were surpriseci at easy availability of pesticides, which, in their opinioq 

cause pollution of ground water in weils. In general, Europeans showed concern about 

the purity of drinking water. Recycling has a longer tradition in Europe than in Eastern 

Canada Some Europeans were shocked to leam that they find that hazardous waste (car 

batteries, paint cans, or unused drugs) was fkequently dumped in a forest or near a Stream. 

Interviewees reported having seen Canadians keep their car motors NMing white they 

went shopping. Both ofthese offensive practices are dealt with very severely in Germany 

with stiff fines and even jail sentences (German television documentsnes and newspaper 

reports). One interviewee created 'Benjes hedges" of branches and twigs to attract more 

birds and to encourage plant growth (Benjes 1994). These hedges are narned afler the 

environmentalist Hemnan Benjes who developed this device in Germany in order to 

revitalize agrîcultural areas. These fhdings indicate collectively that the European 

landowners have brought European land management and conservation attitudes with 

them to Nova Scotia The sensitivities tend to be Merent  fiom those of native Nova 

Scotians but little evidence was found that a '%entier" mentality was displayed by the 

European landowner. The exception might be an interest in hunting, which they might 

not have had in Europe. 



Chapter 6: Conclusions and Recommendations 

6.1 Lack of Sufficient Data Concerning Foreign Land Ownership 

For the last four decades foreign land ownership has been a 'hot topic' in Nova 

Scotia. Local residents have become increasingly fearflll of the loss of more and more of 

their precious waterfront and wildemess properties to wealthy foreign buyers. Prices of 

these properties have increased as real estate agents and their clients have become aware 

of the large profits to be made fiom selling to Europeans. As this type of property is 

rarely available in Europe at any pnce (personal experience), Europeans are generally 

willing and able to pay prices far beyond the reach of most Nova Scotians. Local 

residents are understandabry concemed over their loss of controI over what they consider 

to be part of their nahiral herïtage. 

In an effort to gain some measure of control over wildemess and waterfront 

properties, the Land Holdings Disclosure Act was introduced in 1970, providing for 

registration of non-resident land holdings in the province. However, the Act has never 

been enforceci (see Introduction), so there are no official data available on the amounts or 

types of land owned by non-residents. Land-use planning, for the management of 

valuable coastline properties, and the protection of coastal wildemess areas in order to 

maintain coastal biodiversity, are necessary measures, but are difficult to achieve without 

a solid base ofpertinent data. To remedy this situation, complete disclosure of al1 

information regarding each foreign-owned property and its owner(s) should be made 

mandatory under the Land Holdings Disclosure Act. 



After this database is estaldished, the province will be in a position to regulate non- 

resident ownership. For example, special taxes might be imposed (Jackson, D., 1999), or 

there might be restrictions on sales to non-residents similar to those imposed under the 

Pnnce Ecfward Island Protection Act, 1982 &and Research Group, 1990), and the 

participation of owners (and real estate agents) in conservation programs might be 

encouraged through incentive programs. 

6.2 Stewardship Programs for European Landowners 

When the European landowners were asked why they had bought a particular 

piece of land, the most fiequent responses were: wilderness property, enjoyment of 

nature; waterûont property; ocean or lake views; the landscape, and recreational 

purposes. These responses are evidence that the aesthetic component of the Iand and the 

wish to be close to nature were major incentives for their purclme. Furthemore, the wish 

to be close to nature was also reflected in the rnany outdoor activities the interviewees 

mentioned, which is indicative of a desire for a nature-oriented lifestyle change. %%en 

asked fùrther about their Iand ethics, most landowners were in agreement that land was 

for their enjoyment, that it had intrinsic value, and that natural features needed to be 

protected. Furthemore, ail (but one) respondents considered the protection of water, 

wildlife habitats, and soil as important conservation issues- From this point of view, 

Europeans could be seen as excellent stewards of their land. 

Leopold (1949) and Filyk (1992) stress the importance of biological literacy for 

landowners (see Introduction). Many questions pertaining to Nova Scotian fauna and 

fiora revealed that some Europeans are unfafnjlliar with the local wildlife. This fact is not 



surprising, since North America has a diaerent and greater variety of species than has 

Europe (Creighton, 1988). Some Europeans explained that they would be uiterested in 

learning more about the namal history and wildlife of Nova Scotia, but that their 

command ofEnglish was not sufncient to enable them to read books on that topic. 

The interviews dso revealed that European Iandowners have brought European 

land management and conservation attmides with them to Nova Scotia, which may not be 

helpful in entiancing nature conservation in Nova Scotia (see Discussion). Therefore, 

education programs for Europeans might be designed to provide information on the 

natural history ofNova Scotia, its wildlife, important nahrral areas, and locd stewardship 

practices. Such a program might be rnanaged by a Land Trust, such as the Nova Scotia 

Nature Tnist, and designed specificaily to target landowner groups likely to respond 

positively, such as the nature-loving Central Europeans discovered through interviews in 

this research. Some interviewees rnentioned problems with erosion, others inquired about 

proper techniques for c h n g  trees, Another interviewee became desperate when his gas 

tank leaked and he was not able to find a hazardous waste site in Lunenburg County. 

Since only 50% of ali inte~ewees replïed that they were familiar with Canadian laws 

and regdations relating to the environment, trespassing, and land ownership, there seems 

to be a need to fil1 these infirmation gaps. 

In order to avoid language and communication problems, nature education 

programs should be offered in German and English to familiarize Europeans with the 

English terminology. A suitable medium for publications would be the local German 

paper, me Nova Scotim Messenger, which is well known and widely read among 

European landowners in Nova Scotia. 



6.3 Future Research Needs 

Aithough Sutherland (1996) provided some data on locai landowner groups in Nova 

Scotia, no direct cornparisons have been made between locai and non-resident groups. In 

addition, there are presently no data on other non-resident landowners such as Americans. 

6.4 Recommendations 

Based on the information obtained in this study, the following recommendations were 

made: 

Require complete disclosure of all information pertaining to foreign owned 

property (and its mers)  shodd be made mandatory under the Land HoIdings 

Disclosure Act, 

Develop a database on foreign land ownership in Nova Scotia to provide accurate 

data for fùture research studies, allowing accurate random sampling. 

Encourage the participation of foreign landowners, real estate agents and 

developers in conservation education programs to improve biologicai literacy, and 

maintain biodiversity in Nova Scotia. 

Provide foreign tandowners with information about Canadian laws and 

regulations related to the environment. 

Pursue m e r  resmch on other landowner groups in Nova Swtia such as local 

landowners and Arriericans to detennine their land ethic and how it compares to 

this study- 



Questionnaire to Real Estate Agents (Questionnaire 1) 

In this questionnaire you will be asked about your incentives to seU land, 
whether you have perceiveai certain trends over the years, and whether you can give 
information about the land ethic of your clients. 

Date: Code: # 

1. How long have you been a real estate agent? 

2. Have you specialized in selling land to foreigners? 

3. If yes, why do you specialize in selhg property to foreign customers, specifically to 
Europeans? 

4. Have your foreign customers mentioned why they are interesteci in buyïng property in 
Nova Scotia? 

5. Are there different reasons for customers fiom different parts of the world? Please 
explain. 

Does the average foreign customer buy more land than the average local customer? 

0 Yes 
No 

Please specie 

In your opinion what are the main reasons Europems specifically buying land in 
Canada and/or Nova Scotia? 

Do European customers ask for specid locations? 

0 Yes 
O No 



9, Do you think this real estate market for Europeans is likely to expand in the near 
fiiture? 

O Yes 
No 
Dodt know 

10. If yes, what are in your opinion the reaçons for this acquisition ofproperty in Nova 
Scotia? 

1 1. Could you develop a profile o f  your average foreign custorner? 
Age 
Profession 
Incentives for buying land 
Attitude towards land 
Land ethic 
Plans with property 

12. Have you perceived certain trends over the years? That is, have you seen any 
changing patterns in the r d  estate market that can be related to extemal phenornena? 

1 3. Have you heard any comments fiom local people about foreign landowners? 

Cl Yes 
No 

Please specifl 

14. Why do you think Lunenburg County is so attractive to Europeans? 

15. Which media have you used to advertise in Canada and abroad? Please list specific 
journals, magazines, web page, etc. 



16. Would you be able to describe the land ethic (knowledge and use of land) of your 
fareign customers? Check all relevant responses. 

CI YCS NO 

Cl Land is ao investment 
O h d  is for rny enjoyment 
[7 Land has intrïnsic value 
O Land requires human management 

Landowners have the nght to d a  what they want with the* land 
Land needs protection 

O ûîher 

17. Eyou wish to tell me more about the land ethic of your customers, pIease do. 



Infonned Consent - Real Estate Agents 

I (print name) 
have read the information letter describing the purpose of this study on the land ethic 
(knowledge and use of land) of European landowners in Nova Scotia, which d l  be 
conducted by Christiane Haag of the Schooi of Resowce and Environmental Studies at 
Dalhousie UniversÏty, Halifax, Canada 1 give my permission to Christirne Haag to use 
rny responses to tbis questionnaire to provide a summary of perspectives on the land ethic 
of European landowners in Nova Scotia I understand îhat my questionnaire will be 
returned to Chnshane Haag who wiIl keep m y  answers in a locked box 1 understand that 
1 am under no obligation to complete this questionnaire, and that I may witbdraw my 
consent at any time. 1 am aware that i f1 have any questions 1 may cal1 the researcher at 
(902) 422-95 1 7 afkr 6 p.m 
There will be no risk for me in pdcipating in this study since your individual responses 
will be kept absolutdy confidentid. 

Date 

Thesis Supervisor= Dr. Martin Willison, Tel: 902-494-2966/3551 

1 would like to receive a copy of the survey resuIts. Yes Cl No Cl 

I would like to have a foiiow-up interview to discuss my ideas and concems m e r  or to 
h d  out more about the issues. Yes 0 No 

Information obtained in the foliow-op interview wiil be recorded in hand written 
form and stored in a secured cabinet. A copy of the results will be availabte at the 
library of the Department of Resource and Environmental Studies, Dalhousie 
University, Halifax. 

A summary of the results v d i  be sent to those who q u e s t  it. 

Red estate agent's mailing address: Code: E # 



Questionnaire to European Landamers (Questionnaire 2)  (English) 

In this questionnaire yoa wiM be asked for your incentives to buy land in 
Nova Scotia, your attitudes toward land, yonr land ethic (knowledge and use of 
land), what plans you have for your land, and whether you are interesteci in 
conservation issues, 

Date: Code: # L 

L Background Iuformation: 

1. Which country do you corne fiom? 

O Germany 
D Austria 

Switzerland 
O ûther Country 

2. In what year did you buy your property in Nova Scotia? In 19 . 

3. Why did you choose to buy property in Nova Scotia? You can choose more than one. 

O Lave of nature 
il Canadian dream, geedom and adventure 
O Property is cheaper than in country of origh 
0 Beautifbl location Please spec* location 
17 Investment 

I It was e a q  to acquire property 
Friendliness of people in Nova Scotia 
Naturd beauty ofNova Scotia 
Canada is a d e  country 
Political and social situation in Europe 
Law Canadian Doilar 

0 Other rasons PIease specifL: 

4. How did you leam about the fact that there are properiies for sale in Nova Swtia? 

O From family and f?iends 
i3 Intemet 

From advertisements in newspapers Please speciSr: 
R Advertisements in tourisî brochures 
Cl Advertisements you saw during a vacation in Nova Scotia 
O M e r  sources Please spec;rjr. 



How rnany properiies did you see before you decided to buy this special one? 

1s there a reason why you chose the particuiar area of Nova Scotia in which your 
property is Iocated? 

0 Yes Please spece: 

0 No 

Do you own land somewhere else? 

O Yes Please specify where 

a NO 

Why did you buy this particular piece of land in NOM Scotia? Please, hdicate al1 of 
these that are important. 

Inexpensive land 
As fbture investment 
For children 
Wildemess property, enjoy nature 
Advertisements in newspapers 
Advice of relatives/ fiiends 
Retirement plans 
Waterfiront property 
View over o c d a k e  
Landscape 
Recreational purposes, like swimming, hiking, canoeing 
Quiet surroundings, soIitude 
Spiritual, aesthetic values 
Qther reasons Please specfi 

Which outdoor recreational pursuits do you enjoy? 

About how many weeks per year do you usually spend in Nova Scotia? 

In which months are you most likely to be hem? 

Are you satisfied with the land you purchased in Nova Swtia? 



CI Ys Please say why: 

0 NO Please say why: 

13. Would you advise other people in your home country to buy property in Nova Scotia? 

Yes Please specie: 

CI No Please speci*: 

14. What are your plans for your property? 

15. Have you ever considered moving to Nova Scotia on a permanent basis? 

O Yes  

IL Land Ethic: Knowledge and Use of Land: 

16. What size is your properry? 

17. Have you changed the land since you bought it? 

O Yes 
O No 

18. Ifyes, what have you removed or added to your property? Please explain: 

U Building 
O Trails 
O Roads 
il Trees 
U Pond 
O Fence 
O Rocks 
O Features specifically to attract wildlife or create habitats 
U ûther Please speçiQ 

19. Do you know of  any interesting/unusuaI natural features or wildlife on your 
property? 



Cl Yes Please specie 
No 

20. If yes, do these features have a special value to you? 

O Yes Please speci@ 
O No 

21. Do you have any guides to wildlife or reference books on natural history? 

Ci Yes 
CI No 

22. What do you know about the previous land use of your property? 

23. What is your land ethic? Please check al1 answers that apply: 

O Land is an investment 
0 Land is for my enjoyment 
Cl Land has intrinsic value 
Cl Land requires human management 
O Landowners have the right to do what they want on their land 
O Bought land to protect it 
O Landowners should preserve the natural features of their land 
Ci other 

24. If yes, how do you value the naturalness of your land? 

Admire and respect it 
O Tiy to presenre it by not inaking any changes 
O Bought property to be close to nature - 

O Discovered rardendangered species 
O Do not know plants/animals by name 
îï M e r  Please specie 

25. Are yon familiar with Canadian laws and regdations relating to trespassing, the 
environment, and land-ownership? 

O Yes 
O No Please specq 



26. Do you have any concems using fertilizers, herbicides, or pesticides on your 
property? Please explain: 

27. Are you interested in conservation issues? 
Cl Yes [II No 

30. What are important conservation issues for you? 

O Conservation of water 
O Conservation o f  soil 
O Conservation of  beaches 
0 Conservation of wildlife habitats 
O Protection of endangered species 
[II M e r  Please specifjr: 

3 1. Are you willing to be intervieweci again as part of  my study of the conservation 
attitudes of Nova Scotian landowners fiom Europe? 

O Yes 
0 No 

32. Are you aware of options for private landowners (Gov. an( 
preserving the natural values of your land? 

d NGO) interesta 

O Yes 
C] No 



Fragebogen E r  Eumpaische Grundbesitzer 

In diesem Fragebogen werden Sie nach Ihren Motiven Gr den Landerwerb 
in Neuschottland gefragt, nach lhrer Einsteilung zum Land, Ihrer Landethik 
(Wissen um und Nutzung des Landes), welche P l h e  Sie mit dem Gnindbesik haben 
und ob Sie an Natur/LTmweltschub interessiert sind. 

Code: 

1, Aus welchem Land kommen Sie? 

17 Deutschland 
U Osterreich 
III Schweiz 

Anderes Land 

2. Wann haben Sie Ihr Gnindstück in Neuschottland erworben? 19 

3. Warum haben Sie sich entschieden, Gnindbesitz in Neuschottland zu erwerben? 
ZutrefTendes bitte ankreuzen. 

Ci Liebe zur Natur 
0 Traum von Freiheit und Abenteuer in Kanada 
O Gmdstiicke sind billiger als im Herkunftsland 
CI Reizvolle Landschaft Erkliiren Sie bitte: 
Ei Investment 
O Es war leicht, ein Grundstück ai erwerben 
Ci Freundlichkeit der Menschen in Neuschottland 
ff Schonheit der Natur in Neuschottland 

Kanada ist ein sicheres Land 
O Politische und soziale Situation in Europa Bitte genauer, 

Niedriger kanadischer Dollar 
Andere G m d e  Bitte erlautern Sie: 



A u s  welchen Quellen haben Sie erfàhren, daB in Neuschottiand Gnuidstücke zum 
Verkauf angeboten werden? 

Ci Von Familie und Freunden 
Ei Internet 
O Annoncen in Zeitungen Welche Zeitungen bitte? 

O Anzeigen in Reisebroschiiren 
O Verkdsameigeq die Sie wahrend eines Urlaubs in Neuschottiand gesehen haben 
O Andere Quellen Bitte erliiutem Sie 

Wieviele Gnindstücke haben Sie besichtigt, bevor Sie Ihr Gnindstück gekauft haben? 

Gibt es einen Grund, weshalb Sie sich fùr dieses spezielle Gebiet, in dem lhr 
Grundstück liegî, entschieden haben? 

Sa Bitte erlautern Sie: 

Haben Sie noch weiteren Grundbesitz? 

O Ja Bitte erlâutern Sie: 

Wamm haben Sie gerade dieses Grundstück in Neuschottland gekauft? Zutreffendes 
bitte ankreuzen, 

0 Mefiger kanadischer Dollar 
O Günstige Grundstückspreise 
O: Investment für die Zukunft 
0 Für die &der 
O Gnuidstück mit unberührter Natur 
O Annonce in Zeihingen 
O Rat von Freunden und Verwandten 
0 P l a e  fùr Ruhestand 
0 Ufergrundstiick 
0 Aussicht auf Meer/See 
O Landschaft 
O Erholungszwecke, wie 2.B. Schwimmen, Wanderg Bootfahren 
II1 Ruhige Umgebung, Abgeschiedenheit 
D SpirÏtueiier, asthetischer Weit 
0 Andere Griinde Bitte genauer ausfuhren 



9. Welche Freizeitbeschaftigungen üben Sie im Freien aus? 

10. Wieviele Wochen im Jahr v e r b ~ g e n  Sie in Neuschottland? 

1 1. Welche Monate verbringen Sie a o d e m e i s e  hi& 

12. Sind Sie zuEeden mit Ihrern Grundstick das Sie in Neuschottland gekauft haben? 

O Ja Bitte erlautern Sie: 

Bitte e rk te rn  Sie: 

13 Würden Sie anderen Leuten in. Ihrer Heimat empfehien, ein Grundstück in Neu- 
Schoniand zu erwerben? 

Aus welchem Grund? 

Aus welchem Grund? 

Welche Pliine haben Sie mit dem Gnindstiick? 

- - -  

Haben Sie jemals in Betracht gezogen, fur immer nach Neuschottland zu ziehen? 

O Ja Nein 

IL Landethik: Wissen urn und NutGung des Landes: 

16. Wie groB ist Ihr Gnindstiick? 

17. Haben Sie das Gnindstück veriindert, seitdern Sie es erworben haben? 



18. Wem ja, was haben Sie edernt oder hinargefigt? Bitte genauer. 

E H 
a Gebaude 
il O Wege 

El StraBen 
B m e  

O O Teich 
O Ziiune 

O Steine, Felsen 
IJ R Hemente, um es fiir die Tier-und Pflanzenwelt attraktiver zu gestalten 

oder um neue Lebensraume zu schaffen? 
Cl Anderes Bitte genauer: 

19. Gïbt es auf nirem Gnmdstück kgendwelche unberührte Nahirgebiete oder eine 
interessante/besondere Tier-und Pflanzenwelt (Fauna und Flora)? 

Ja Bitte genauer ausfiihren: 
C1 Nein 

20. Wem ja, haben diese Besonderheiten einen speziellen Wert fCir Sie? 

R Ja Bitte genauer ausfiihren: 
0 Nein 

21. Haben Sie Naturbücher/FUhrer nu einheimischen Fauna und Flora oder Bücher über 
die Naturgeschichte von Nova Scotia? 

22- Was wissen Sie über die Geschichte Ihres Gnindstiicks? 

Wie wiirden Sie Ifire Landethik beschreiben? Zutreffendes bitte ankreuzen, 

O Landerwerb ist hvestment 
0 Land dient mir zur Freude 
O Land hat einen inneren (itrinsischen) Wert 
0 Land braucht menschliche Pflege/Kultivierung 
Cl Landbesitzer haben das Recht mit ihrem Land zu machen., was sie wolien 
CI Habe das Land gekadt, um es zu beschutzen 
0 Landbesitzer suuten unberllhrte Naturgebiete erhalten 
Cl Anderes Bitte genauer: 



24. Wie betrachen Sie den Naturzustand Ihres Landes? 

O Bewundere und respektiere ihn 
O Versuche i .  zu erhaiteg indem ich nichts veradere 
O HIabe Gnrndstück gekauft, um der Natur nahe zu sein 
O Habe seltene/gefàahrdete Arten entdeckt 
O Kenne PfianzedTiere nicht beim Namen 
O Anderes Bitte genauer, 

25. Sind Sie mit kanadiaschen Gesetzen und Regeln, die Wegerecht, Urnweltschutz und 
Gmdbesitz betreffen, vertraut? 

Ja 
Nein Bitte genauer. 

26. Haben Sie Bedenken, Düngemittel, Unkrautbekàmpfûngsmittel oder Pestizide ai ver- 
wenden? Bitte genauer. 

27. Sind Sie am Umwettschutz interessiert? 

28. Welche Umwelt schutzkategorien sind wichtig fGr Sie? 

Gewiisserpflege 
R Bodenpflege 
O PflegeErhaltung von Stranden 
Cl Erhaltung von Lebensraumen 
O Artenschutz 
O Anderes Bitte edautern Sie: 

29. M e  ich Sie noch einmal interviewen als Teil meiner Studie, die sich mit der 
Einst ellung von europaischen Landbesitzern in Neuschottland befdt? 



LOO 

30. Wissen Sie Bescheid über Optionen fÛr  private Gnindbesitzer (staatliche und pnwe  
Organisationen), die sich fi& die Erhaltung von 6koIogisch wichtigen Naturgebieten 
einsetzen? 



Informed Consent - Landowners 

I (print name) 
have read the information letter descrïbing the purpose of this study on the land ethic 
(knowledge and use of land) of European landowners in Nova Scotia, which d l  be 
conducted by Christiane Haag of the School of Resource and Environmental Studies at 
Dalhousie University, Halifax, Canada. I give my permission to Christiane Haag to use 
m y  responses to this questionnaire to provide a summary of perspectives on the land ethic 
of European landowners in Nova Scotia. 1 understand that my questiomaire will be 
retunied to Christiane Haag who d l  keep my answers in a Iocked box 1 understand that 
I am under no obligation to cumplete this questionnaire, and thaî I may withdraw my 
consent at any the, 1 am aware that if I have any questions I may dl the researcher at 
(902) 422-95 17 &er 6 p-m 
There d l  be no nsk for me in participating in t h i s  study since your individual responses 
wiU be kept absoIutely confidentid. 

Thesis Supervisor: Dr. Martin Wiiiison, Tel: 902494-2966/3551 

1 would Like to receive a copy of the survey results. Yes El No 0 

1 would like to have a foilow-up intenlew to discuss my ideas and concems M e r  or to 
f%d out more about the issues- Yes No O 

Information obtained in the follow-up interview wiU be reconied in hand written 
form and stored in a secured cabinet, A copy of the results will be available at the 
Iibrary of the Department of Resource and Environmental Studies, Dalhousie 
University, Halifhx. 

A summary of the results wüï be sent to those who reqoest it, 

Landowner's mailing address: Code: L # 



Ich (Druckbuchstaben) bin über den Zweck der 
Studie über die Landethik (Wissen um und Nutzung von Land) von europaischen 
Gnindbesitzern in Neuschottland informiert, Diese Studie wird von Christiane 
Haa& Studentin am Department for Resource and Environmental Studies an der 
Dalhousie University, Halifax, Kanada, durchgeführt. 
Ich gebe hiennit Chnstiane flaag die Erlaubnis, meine Antworten in diesem 
Fragebogen zu benutzen, um eine Zusammenfassung diverser Perspektiven zur 
Landethik von europaischen Grundbesitzem zu erstellen_ Mein Fragebogen wird 
an Chnstiane H2tag nirllckgegeben, die sich verpflichtet, rneine Antworten unter 
Verschluss zu halten. 
Ich bin nicht verpflichtet, d e  Fragen zu beanfworten und ich kann das Interview 
jederzeit beenden Ich bin darüber informiert worden, dass ich die htewiewerin 
unter der Rufhulltmer (902) 422-9517 nach 6 Uhr abends d e n  kann, falls ich 
Fragen habe. 
AIle Antworten werden absolut vertraulich behandelt. 

Datum 

Thesis Supervisor: Dr. Martin Wiiüson, Tel: (902) 494-2966/3551 

Ich mochte weitere Monnationen über die Studie zu einen spateren Zeitpunkt. 
Ja Cl Nein 13 

Ich miichte ein Interview zu einem spiiteren Zeitpunkt, um meine Ideen und 
Einsichten zu dieser Studie aussem tu komen. Jan  Nein Cl 

Informationen, die in einem weiteren Interview gesammelt werden, werden 
handschriftlich festgehaiten und unter Verschluss gehdten, Eine Kopie der 
Resultate wird in der BibIiothek des Departments of Resource and 
Environmental Studies, Dalhousie University, Ehiifm zur Einsicht vorliegen. 

Anschrift des Gmnd besitzers: Code: L # 

Tek 



Letter of Introduction by Martin Willison, PbD 

Christirne Haag is a student in the School for Resource and Environmental 
Studies at Dalhousie University, She is studying for the degree of Master of 
Environmental Studies and this requires the completion of a thesis based on 
original research. 

Ms. Haag has selected a thesis topic dealing with a study of the attitudes of 
German-speaking non-resident landowners to the conservation of their land. At 
this tirne there is a wide recognition that conserving biodiversity is of great 
importance, and this is best done through the protection of habitats and the 
conservation of land. To obtain this, it is important that conservation biologists 
and others concerned with protecting biodiversity can l e m  about, and corne to 
understand, the values of Iandowners- 

In this work we hypothesize that landowners place various values on nature and 
land and that these are eected by their cultural background. We are interested in 
the general question: how are the nature conservation values of landowners 
affected by their cultural heritage? More specifically in this case, we are asking 
the question: what are the values that German-speaking landowners have 
with respect to land and nature conservation? 

We expect that Gemxin-speaking landowners who have bought land in Nova 
Scotia will have done so for rasons that include a delight in the natural beauty of 
the landscape, and we want to know more about this, This information will be 
used to assist with the consenration of Nova Scotia. The findings of the thesis will 
become public knowledge, as is always the case wÏth academic research, but aU 
information will be kept confidential. 
Results will be reported in such a way that individual responses will be 
anonymous. We wilf be able to do this by keeping to  the codes of ethics of social 
science research, and by using a sample size that that is so large that the 
information h m  any one individual will become part of a statisticai sample. 

Among the beneficiaries of this research will be the Nova Scotia Nature Tmst, a 
non-profit group that works to promote the conservation of nature and 
biodiversity in Nova Scotia. 

Martin Willison, Professor of Biology and Environmental Studies 



APPENDIX VIU 
1LETlX.R OF INTRODUCTION IN GERMAN 

Christiane Haag ist Studentin am Department for Resource and Environmentai 
Studies (Umweltstudiengang) an der Dalhousie University in Halifax Sie studiert 
zur Erlangung eines Magistergrades in Umweltstudien und dies erfordert die 
Fedgstellung einer h.Iagisterarbeif die aufselbstadiger Forschungsarbeit beruht. 

Frau Haag untersucht in ihrer Magisterarbeit Einstellungen deutschsprachiger 
Landbesitzer zum Thema Naturschutz - Landbesitzer, die nicht permanent in 
Neuschottland leben_ Derzeit wird allgemein erkannt, dass dem Artenschutz 
grosse Bedeutung zukommt. Am besten wird die Artenvielfait gewahrieistet durch 
Natwschutz und Erhaltung des Lebensraumes. Um dieses Ziel zu erreichen, ist es 
wichtig, dass Urnweltbiologen und alle, die sich & den Artenschutz einsetzen, 
die Werte und Einstellungen von Landeigentiimem verstehen lemen 

Bei dieser Arbeit gehen wir von der Hypothese aus, dass Landeigentümer 
verschiedene Wertvorstellungen bezüglïch ihres Mturellen Hintergnindes haben. 
Wi haben Interesse an der allgemeinen Fra-: nie beeinflusst der kulturelle 
Hintergrund die Einsteïiung zum Naturschuk? Und in diesem Fa11 stellen wir 
die Frage: welche Wertvorstellungen haben deutschsprachige Gmndbesitzer 
in Bezug auf Naturschutz? 

Wu vermuten, dass deutschsprachige Landeigentümer, die ein Gnindstlick in 
Neuschottland gekauft haben, dies aus vieleriei verschiedenen Gründen getan 
haben, unter anderem aus Begeisterung fur die wundersch6ne Natur und 
Landschaft - und darüber wiirden wir gern mehr erfahren. Die Informationen 
werden dam benutzt, u m  den Naturschutz in Neuschottland zu fordem. Die 
Ergebnisse dieser Magisterarbeit sind der 0ffentIichkeit zuganglich, wie das 
immer bei wissenschaftlicher Forschungsarbeit der Fall ist. Alle Idormationen 
werden absolut vertraulich behandelt. Die Resultate werden so veroffentlicht, dass 
individuelle Antworten anonym bleiben Wir gewahren Anonymitiit, indem wir 
den Ehrenkodex der Sozialwissenschaften einhalten und indem wir eine grosse 
Urnfkage machen, so dass jegliche pers6nliche Infiormation Teil der statistischen 
Analyse wird. 

Zu den Nutzniessern dieser Studie gehort der Nova Scotia Nature Tnist, ein 
Nahrrschutzverein, der sich ehrenamtlich fiir den Natur- und Artenschutz in 
Neuschottland einsetzt, 

Martin Wdlison, Professor fiir Biologie und Umweltstudien 
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